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Contacts
C A LV I N  S H O R T

Partner
949.506.2009

short@berkeleycap.com 

M AT T  C OAT E S
Senior Account Manager

949.506.2654
coates@berkeleycap.com

G A R Y  C H O U
Partner

949.506.2012
chou@berkeleycap.com

A R O N  C L I N E
Partner

949.506.3209
cline@berkeleycap.com 

S C O T T  R E I D
Broker of Record
949.924.6578

broker@parasell.com

O R A N G E  C O U N T Y  |  C A
19800 MacArthur Blvd., Suite 850

Irvine, CA 92612
949.506.2500

C H A R LOT T E  |  N C
1228 East Morehead St., Suite 200

Charlotte, NC 28204
704.379.1980

N A S H V I L L E  |  T N
10 Burton Hills Blvd., Suite 220

Nashville, TN 37215
615.727.8818

A S H E V I L L E  |  N C
1 Page Ave., Suite 202
Asheville, NC 28801

704.714.2365

R I C H M O N D  |  VA
1309 West Main St.

Richmond, VA 23220
804.239.7890

 C H A R L E S TO N  |  S C
1049 Morrison Dr., Suite 201

Charleston, SC 29412
704.943.3159
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Demographics
P O P U L AT I O N

5-Minute Radius 23,039

10-Minute Radius 128,661

15-Minute Radius 353,530

AV G .  H O U S E H O L D  I N C O M E

5-Minute Radius $87,181

10-Minute  Radius $90,938

15-Minute Radius $82,002

16400 East US Hwy 40 
Kansas City, MO 64136
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Investment Overview

Note: All lease provisions to be independently verified by Buyer during the Due Diligence Period. 
The information contained herein has been obtained from sources we deem reliable.

P R O P E R T Y Dutch Bros Coffee
A D D R E S S 16400 East US Highway 40 

Kansas City, MO 64136

G UA R A N TO R Corporate

R E N T  C O M M E N C E M E N T Projected July 15, 2023

L E A S E  E X P I R AT I O N 15 Years from Rent Commencement

O R I G I N A L  L E A S E  T E R M 15 Years

L E A S E  T E R M  R E M A I N I N G 15 Years

L E A S E  T Y P E NNN

T Y P E  O W N E R S H I P Fee Simple

L A N D LO R D  R E S P O N S I B I L I T I E S None

N O I $117,500

R E N T  I N C R E A S E S 10% Every 5 Years

O P T I O N S Three, 5-Year

R I G H T  O F  F I R S T  O F F E R Yes - 15 Days

R E N T  S C H E D U L E

L E A S E  
Y E A R

M O N T H LY 
R E N T

A N N UA L 
R E N T

R E N T 
I N C R E A S E S

C A P  
R AT E

Years 1-5 $9,791.67 $117,500 – 4.85%

Years 6-10 $10,770.83 $129,250 10% 5.33%

Years 11-15 $11,847.92 $142,175 10% 5.87%

Option 1 $13,032.71 $156,393 10% 6.45%

Option 2 $14,335.98 $172,032 10% 7.10%

Option 3 $15,769.58 $189,235 10% 7.81%

P R O P E R T Y  D E TA I L S

Square Feet
950

Year Built
2023

Shared Parking Spaces

23
Acres

0.66

Asking Price (4.85% Cap Rate)

$2,423,000

CONSTRUCTION PROGRESS AS OF 5/5/23
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Property Highlights
P R O P E R T Y  H I G H L I G H T S

•	 Brand-new, state-of-the-art, build-to-suit construction with Dutch Bros’ latest 
prototype including a double drive-thru

•	 Corporately guaranteed, absolute NNN lease | Zero Landlord responsibilities
•	 Long-term investment | New, 15-year lease
•	 Dutch Bros’ AUV in the Kansas City area exceeds $2MM | Click here for more 

info 
•	 10% rental increases every 5 years | Strong hedge against inflation
•	 Signalized, hard corner location with excellent access and visibility from Lee’s 

Summit Dr & US Highway 40 | Combined 40,800+ VPD
•	 Adjacent to a new construction Taco Bell which is also available for sale | 

Speak with Agent for details
•	 Within 1 mile from: 
	 – �Home Depot, Bass Pro Shops, Hobby Lobby, among others
	 – �I-70 | 127,750 VPD
	 – �The Falls Development | 275-unit multifamily complex
•	 Dense and affluent area | 128,600+ residents with an average HH income 

exceeding $90,000 within a 10-minute drive
•	 Less than 2 miles from: 
	 – �Independence Center | 831,000 shopping mall anchored by DICK’s, Dillard’s, 

and European Furniture Center
	 – �Independence Crossroads | A Walmart Supercenter & Sam’s Club-anchored 

shopping center
	 – Bolger Square | Target-anchored shopping center
	 – �Independence Commons | 403k SF shopping center anchored by Kohl’s, 

Best Buy, and AMC
	 – A Costco and Lowe’s-anchored shopping center
	 – Cable Dahmer Arena | 5,800 seat multi-purpose arena
•	 Dutch Bros (NYSE: BROS) went public in 2021 and is valued over $6.4B
•	 Dutch Bros is the third largest coffee chain in the US with 670+ units across 14 

states
	 – In Q3 2022, total revenues grew 53% from the same period in 2021
	 – 150 new shop openings targeted for 2023
	 – Has opened at least 30 stores in five consecutive quarters
•	 About 5.5 miles Southwest from the 1,200-acre NorthPoint Development | The 

largest investment in Independence’s history with $1B invested | Will contain 
10MM+ SF of industrial space and bring 5,000 jobs to the area

D E M O G R A P H I C  S N A P S H OT

2 0 2 2  P O P U L AT I O N  W I T H I N  
F I F T E E N  M I N U T E S353,530
2 0 2 2  AV E R AG E  H O U S E H O L D  
I N C O M E  W I T H I N  T H R E E  M I L E S$93,970

7.10% 2 0 1 0 - 2 0 2 2  P O P U L AT I O N  G R O W T H 
W I T H I N  T E N  M I N U T E S

CONSTRUCTION PROGRESS AS OF 5/5/23
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The Big Biscuit

The Scottsdale Center  
Business Center

Centerpoint 
Medical Center 

285 beds

Independence Center

Falls Development | 275-
unit multi-family complex

Available for Sale 
Speak with Agent 

for details
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The Big Biscuit

Centerpoint 
Medical Center 

285 beds

Independence Center

The Scottsdale Center  
Business Center

Event Space | Model Trains | Hair 
Salon | Safety Shoes | HVAC

291

Available for Sale 
Speak with Agent 

for details

Falls Development | 275-
unit multi-family complex
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Downtown
Kansas City

22 mins from site

N O L A N D  R D  -  1 9 , 0 0 0  V P D

Truman 
High School

1,562 students

1 2 7 , 7 5 0  V P D

Available for Sale 
Speak with Agent 

for details

Coming Soon
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Drumm Farm 
Golf club

Adair Park 
Ballfields/Trails

The Big Biscuit

2918 5 , 0 0 0  V P D

Available for Sale 
Speak with Agent 

for details
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Property Photos | Construction as of 5/5/23
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Site Plan
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SEE SHEET A0.1a & A0.2 FOR GENERAL NOTES

100. PROPERTY LINE.
101. ACCESSIBLE ENTRY SIGNAGE.

102. ACCESSIBLE PARKING STALL WITH SIGNAGE.

103. PAINTED PARKING STRIPING PER CITY STANDARDS. 2'-0" PARKING OVERHANG.

104. TRASH ENCLOSURE.
105. ACCESSIBLE PATH OF TRAVEL. 1:20 MAX. SLOPE, 2% MAX. CROSS SLOPE.

106. FIRE LANE ENTRY SIGNAGE.

107. FIRE LANE SIGNAGE.
108. FIRE LANE CURB, DASHED LINE INDICATES EXTENT OF CONTINUOUS CURB TO BE

PAINTED RED.
109. LANDSCAPE AND IRRIGATION AREA.

110. PYLON SIGN OR MONUMENT.

111. NOT USED
112. ACCESSIBLE CURB RAMP.

113. CONCRETE PAVEMENT.
114. BIKE RACK.
115. CANOPY.
116. SPEAKER POST.
117. MENU BOARD
118. NOT USED
119. POTENTIAL STORM WATER MANAGEMENT FEATURE (TYP.)

120. DIRECTIONAL SIGNAGE.
121. CLEARANCE  BAR.
122. PREVIEW BOARD.

 VERIFY THAT THE PROPOSED USE IS ALLOWABLE IN THE

 VERIFY THE BULK REQUIREMENTS (BUILDING SETBACKS, OPEN SPACE

REQUIREMENTS ETC) WITH THE LATEST ZONING ORDINANCE.

 VERIFY THE  SIZE AND QUANTITY OF PARKING SPACES REQUIRED.

 VERIFY THE  DRIVE AISLE WIDTHS REQUIRED.

 VERIFY DRIVE-THRU REQUIREMENTS (QUEUE LENGTH, WIDTH, STACKING ETC.).

 VERIFY DRIVEWAY CONNECTION REQUIREMENTS (LOCATION, SIZE, WIDTH ETC.).

 PROVIDE ENHANCED LANDSCAPING AROUND THE MENU BOARD PER TACO BELL

LANDSCAPED STANDARDS.

 LANDSCAPING SHOULD CONSIST OF FLOWERING TREES, SHRUBS, BROADLEAF

EVERGREENS, GROUNDCOVER AND LOCAL NATIVE SPECIES.

 MAINTAIN VISIBLE CLEARANCE TO ALL SITE ENTRIES.

 MAINTAIN VISIBLE CLEARANCE TO DRIVE-THRU ENTRY.

 ANY JURISDICTIONAL REQUIRED TREE PLANTING TO AVOID OR MINIMIZE

OBSTRUCTING BUILDING VISIBILITY.

 MAINTAIN VISIBILITY TO ALL BUILDING SIGNAGE.

 MAINTAIN VISIBILITY TO ALL SITE SIGNAGE.

 AVOID LIGHTING OBSTRUCTION TO ALL LIGHT POLES.

 MAINTAIN ALL REQUIRED ADA PATH OF TRAVEL.

 PROVIDE SUSTAINABILITY BIO-RETENTION AREAS FOR SITE DRAINAGE.

 PROVIDE NATURAL METHODS OF RAIN HARVESTING TO SUPPLEMENT

IRRIGATION WHERE POSSIBLE.

 ALL TRASH ENCLOSURE BY DRIVE-THRU OR IN VIEW OF DINING ROOM

TO BE FULLY SCREENED WITH LARGE SHRUBS OR SMALL TREES.

 VERIFY VEHICULAR ACCESS THROUGHOUT THE SITE EMERGENCY VEHICLES,

TRASH TRUCK, DELIVERY TRUCK AND CUSTOMER VEHICLES.

 MENU BOARD IS LOCATED 80 FEET FROM THE CENTERLINE

 TRASH ENCLOSURE TO BE LOCATED IN THE REAR OF THE SITE

 PROVIDE  MINIMUM OF A THREE (3) CAR EXIT STACK FROM

 SITE IS ACCESSIBLE FROM BOTH DIRECTIONS OF TRAFFIC

 LOCATE THE BUILDING AS CLOSE TO THE MAIN STREET AS POSSIBLE.

 CROSS ACCESS WITH ADJACENT SITES IS TO BE

 LOCATE CURB CUTS AS FAR AWAY FROM INTERSECTIONS AS POSSIBLE.

 MAINTAIN 2-WAY FLOW ON MAIN DRIVE AISLE WITH 90° PARKING.

 DELIVERY AND TRASH COLLECTION TRUCKS CAN ENTER AND

 CARS MUST BE ABLE TO EXIT THE DRIVE-THRU LANE AND

 PARKING SPACE QUANTITY IS TO MEET OR EXCEED THE

 AVOID DEAD END PARKING.

 AVOID FORCING CUSTOMERS TO CROSS THE DRIVE-THRU LANE

 AVOID CONFLICTS WITH DRIVE-THRU STACK AND CUSTOMERS

 DRIVE-THRU STACK COUNT IS AT A MINIMUM EQUAL TO WHAT

 TRASH ENCLOSURE TO BE LOCATED AWAY FROM THE

TO ENTER THE STORE FROM THE PARKING LOT.

OF THE DRIVE-THRU PICKUP  WINDOW.

AND WITHIN 150 FEET FROM THE SERVICE DOOR.

THE CENTERLINE OF THE DRIVE-THRU PICKUP WINDOW.

EXIT THE SITE WITHOUT THE USE OF THE DRIVE-THRU LANE.

ENTER THE MAIN DRIVE AISLE WITHOUT EXITING THE SITE.

PARKING COUNT REQUIRED BY LOCAL JURISDICTION.

SPECIFIC ZONING DISTRICT.

FLOW FROM THE MAIN STREET.

CONSIDERED WHENEVER FEASIBLE.

EXITING PARKING STALLS.

IS DEPICTED IN THE MATRIX.

DRIVE-THRU MENU BOARD.
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Tenant Overview

Dutch Bros Inc. operates and franchises drive-thru shops. The company 
offers coffee-based beverages, including custom drinks, cold brews, 
and freeze blended beverages, as well as Blue Rebel energy drinks. It 
also provides tea, lemonade, sodas, smoothies, and other beverages 
through company-operated shops and online channels. Dutch Bros Inc. 
was founded in 1992 and is headquartered in Grants Pass, Oregon. 

•	 4,000 units planned for the next 10-15 years

•	 Record $1B in sales for trailing 12 months

•	 4th largest coffee chain in US

•	 $2.1MM AUV for stores that opened 2020-2021 

Total Revenue

$739M
Market Cap

$5.38B

Total Locations

670+
Total Employees

14,000

NYSE Ticker Symbol

BROS CONSTRUCTION PROGRESS AS OF 5/5/23

FILE PHOTO
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Market Overview – Kansas City, MO

F L I G H T S  P E R  DAY  AT  K A N S A S  C I T Y 
I N T E R N AT I O N A L  A I R P O R T303
B E D S  AT  S A I N T  LU K E ’ S  H O S P I TA L  O F 
K A N S A S  C I T Y508

20K
T H E  F E D E R A L  G O V E R N M E N T  I S  T H E 
L A R G E S T  E M P LOY E R  I N  K A N S A S  C I T Y 
W I T H  2 0 , 8 4 6  P E O P L E

Kansas City 
MSA Population

2.1M
Top Cities to Visit 

in the United States. 
-MSN

#3

Students Attend the 
University of Missouri - 

Kansas City

16K
Hottest Job Market in  

United States. 
-The Wall Street Journal

#8
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Demographics
Radius

Drive Times

Radius
P O P U L AT I O N 1 - M I L E 3 - M I L E 5 - M I L E

2027 Projection 8,922 56,918 147,423
2022 Population 9,062 56,635 147,433
2020 Census 8,818 55,869 146,978
2010 Census 8,689 52,915 138,401
2022-2027 Annual Rate -0.31% 0.10% 0.00%
2020-2022 Annual Rate 1.22% 0.61% 0.14%
2010-2020 Annual Rate 0.15% 0.54% 0.60%

H O U S E H O L D S
2027 Total Households 4,050 24,550 61,595
2022 Total Households 4,106 24,367 61,458
2020 Households 4,135 24,178 61,247
2010 Households 3,888 22,689 57,581
2022-2027 Annual Rate -0.27% 0.15% 0.04%
2020-2022 Annual Rate -0.31% 0.35% 0.15%
2010-2020 Annual Rate 0.62% 0.64% 0.62%

2 0 2 2  AV G .  H H  I N C O M E $ 8 1 , 0 6 7 $ 9 3 , 9 7 0 $ 8 6 , 6 1 6

Drive Times
P O P U L AT I O N 5 - M I N U T E 1 0 - M I N U T E 1 5 - M I N U T E

2027 Projection 22,959 128,802 355,024
2022 Population 23,039 128,661 353,530
2020 Census 22,742 127,905 350,753
2010 Census 21,587 120,143 332,702
2022-2027 Annual Rate -0.07% 0.02% 0.08%
2020-2022 Annual Rate 0.58% 0.26% 0.35%
2010-2020 Annual Rate 0.52% 0.63% 0.53%

H O U S E H O L D S
2027 Total Households 10,312 53,214 142,732
2022 Total Households 10,308 53,037 141,742
2020 Households 10,271 52,813 140,732
2010 Households 9,550 49,653 132,874
2022-2027 Annual Rate 0.01% 0.07% 0.14%
2020-2022 Annual Rate 0.16% 0.19% 0.32%
2010-2020 Annual Rate 0.73% 0.62% 0.58%

2 0 2 2  AV G .  H H  I N C O M E $ 8 7,1 8 1 $ 9 0 , 9 3 8 $ 8 2 , 0 0 2
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Berkeley Capital Advisors, LLC (“BCA”) has been authorized by the 
owner of the subject property (the “Seller”) to present you with this 
marketing package. This is a confidential package intended solely for 
your own limited use and benefit, as a principal, in considering whether 
you desire to pursue negotiations to acquire the subject property.

Your receipt and acceptance of this package serves to acknowledge 
your agreement to: (1) hold the information and materials contained 
herein,and the offering they represent, in the strictest of confidence; 
(2) not disclose, directly or indirectly, the information and materials 
contained herein,or the offering they represent, to any other person, firm 
or entity without prior written authorization from BCA or the Seller; (3) 
not use the information and materials contained herein in any fashion 
or manner detrimental to the interest of BCA or the Seller; (4) not disturb 
any tenants in possession of the subject property nor reveal to them the 
offering this package represents.

This marketing package was prepared by BCA and it has been 
reviewed by representatives of the Seller. The information and materials 
contained herein are selective and limited in nature, and neither BCA 
nor the Seller purports this to be an all-inclusive report on the subject 
property. Within this package, certain leases, documents and other 
materials are described in summary form. These summaries do not 
purport to be complete nor necessarily accurate descriptions of the 
full agreements involved, nor do they purport to constitute a legal 
analysis of the provisions of those documents. Interested and qualified 
prospective purchasers will be afforded an opportunity to review 
additional information and to inspect the subject property, and all 
such prospective purchasers should conduct their own independent 
due diligence.

This package is based in part upon information supplied by the Seller 
and in part upon information obtained by BCA from sources believed 
to be reliable. All income, expense and/or investment projections 
contained herein are provided for general reference purposes only, in 
that they are based on assumptions relating to the general economy, 
competition and other factors beyond the control of BCA and the Seller, 
and all such projections are therefore subject to variation. This package 
shall not be deemed an indication of the state of affairs of the subject 
property, nor constitute an indication that there has been no change 
in the business or affairs of the subject property since the date of 
preparation of this package.

Neither BCA, the Seller, nor any of their respective officers, employees 
or agents, has made or does make any representation or warranty, 
expressed or implied, as to the accuracy or completeness of this 
package or any of its contents, and no legal commitments or obligations 
shall arise by reason of this package or its contents.

BCA and the Seller expressly reserve the right, at their sole discretion, to 
alter or amend the terms of this offering, to reject any or all expressions 
of interest or offers to acquire the subject property and/ or to terminate 
discussions with any entity at any time with or without notice. The Seller 
shall have no legal commitment or obligation to any entity reviewing this 
package or making an offer to acquire the subject property unless and 
until a written agreement for such acquisition has been fully executed, 
delivered and approved by the Seller and any conditions to the Seller’s 
obligations thereunder have been satisfied or waived.

Parties seeking to act in a third-party brokerage capacity must register 
their client(s) with BCA prior to receiving or dispersing any marketing 
information. BCA will not recognize any third-party brokerage 
relationships without first receiving and approving such written client 
registration, nor will BCA or the Seller be obligated for any brokerage 
claims which may result, regardless of such broker’s involvement in 
procuring a purchaser for the subject property.

This package is the property of BCA. Photocopying, re-typing or 
other duplication of the information and materials contained herein is 
expressly prohibited. The information contained within this package 
and the offering of the subject property may not be announced, posted 
or otherwise publicized in any electronic media (such as, by way of 
example only, any Internet or “broadcast facsimile” communications).

If, after reviewing this package, you have no further interest in acquiring 
the subject property at this time, please return this package in its 
entirety to BCA. Likewise, if the terms contained in this Confidentiality & 
Disclaimer section are not acceptable to you, please immediately return 
this package to BCA.

AG E N T ’ S  D U T I E S 
When you contract with a real estate firm to act as your agent in a real 
estate transaction, the agent must help you obtain the best price and 
terms possible, whether you are the buyer or seller. The agent also owes 
you the duty to:

•  Safeguard and account for any money handled for you 
•  Act with reasonable skill, care and diligence 
•  Be loyal and follow reasonable and lawful instructions 
•  �Disclose to you any information which might influence your 

decision to buy or sell

Even if the agent does not represent you, the agent must still be fair and 
honest and disclose to you all “material facts” which the agent knows or 
reasonably should know. A fact is “material” if it relates to defects or other 
conditions affecting the property, or if it may influence your decision to 
buy or sell. This does not require a seller’s agent to disclose to the buyer 
the minimum amount the seller will accept, nor does it require

AG E N T S  W O R K I N G  W I T H  S E L L E R S 
A seller can enter into a “listing agreement” with a real estate firm 
authorizing the firm and its agent(s) to represent the seller in finding a 
buyer for his property. The listing agreement should state what the seller 
will pay the firm no matter who finds the buyer.

The listing firm may belong to a listing service to expose the seller’s 
property to other agents who are members of the service. Some of 
those agents may be working with buyers as buyers’ agents; others will 
be working with buyers but still representing the sellers’ interests as an 
agent or “subagent”. When the buyer’s agents and seller’s subagents 
desire to share in the commission the seller pays to the listing firm, the 
listing agent may share the commission with the seller’s permission.

AG E N T S  W O R K I N G  W I T H  B U Y E R S 
A buyer may contract with an agent or firm to represent him (as a 
buyer’s agent), or may work with an agent or firm that represents the 
seller (as a seller’s agent or subagent). All parties in the transaction 
should find out at the beginning who the agent working with the 
buyer represents.

If a buyer wants a buyer’s agent to represent him in purchasing a 
property, the buyer should enter into a “buyer agency agreement” 
with the agent. The buyer agency agreement should state how the 
buyer’s agent will be paid. Unless some other arrangement is made 
which is satisfactory to the parties, the buyer’s agent will be paid by 
the buyer. Many buyer agency agreements will also obligate the buyer 
to pay the buyer’s agent no matter who finds the property that the 
buyer purchases.

A buyer may decide to work with a firm that is acting as agent for 
the seller (a seller’s agent or subagent). If a buyer does not enter into 
a buyer agency agreement with the firm that shows him properties, 
that firm and its agents will show the buyer properties as an agent or 
subagent working on the seller’s behalf. Such a firm represents the 
seller (not the buyer) and must disclose that fact to the buyer.

The terms and conditions stated in this Confidentiality & Disclaimer 
section apply and relate to all of the sections of this package as if stated 
independently therein. Prospective purchasers of the subject property 
are hereby notified that Berkeley Capital Advisors, and its agents, are 
acting in the capacity of a “Seller’s Agent” during the course of this 
offering, and as such are solely representing the interests of the Seller

Confidentiality Disclaimer

P L E A S E  C L I C K  H E R E  TO  V I E W  W O R K I N G 

W I T H  R E A L  E S TAT E  AG E N T S  B R O C H U R E
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Dutch Bros Coffee
K A N S A S  C I T Y,  M O
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C A LV I N  S H O R T
Partner

949.506.2009
short@berkeleycap.com 

M AT T  C OAT E S
Senior Account Manager

949.506.2654
coates@berkeleycap.com

G A R Y  C H O U
Partner

949.506.2012
chou@berkeleycap.com

A R O N  C L I N E
Partner

949.506.3209
cline@berkeleycap.com 

S C O T T  R E I D
Broker

949.924.6578
broker@parasell.com


