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NON-ENDORSEMENT & DISCLAIMER NOTICE

CONFIDENTIALITY & DISCLAIMER

The information contained in the following Marketing Brochure is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving it from Marcus & Millichap and
should not be made available to any other person or entity without the written consent of Marcus & Millichap. This Marketing Brochure has been prepared to provide summary, unverified
information to prospective purchasers, and to establish only a preliminary level of interest in the subject property. The information contained herein is not a substitute for a thorough due diligence
investigation. Marcus & Millichap has not made any investigation, and makes no warranty or representation, with respect to the income or expenses for the subject property, the future projected
financial performance of the property, the size and square footage of the property and improvements, the presence or absence of contaminating substances, PCB's or asbestos, the compliance with
State and Federal regulations, the physical condition of the improvements thereon, or the financial condition or business prospects of any tenant, or any tenant's plans or intentions to continue its
occupancy of the subject property. The information contained in this Marketing Brochure has been obtained from sources we believe to be reliable; however, Marcus & Millichap has not verified,
and will not verify, any of the information contained herein, nor has Marcus & Millichap conducted any investigation regarding these matters and makes no warranty or representation whatsoever
regarding the accuracy or completeness of the information provided. All potential buyers must take appropriate measures to verify all of the information set forth herein. Marcus & Millichap is a

service mark of Marcus & Millichap Real Estate Investment Services, Inc. © 2022 Marcus & Millichap. All rights reserved.

THIS IS A BROKER PRICE OPINION OR COMPARATIVE MARKET ANALYSIS OF VALUE AND SHOULD NOT BE CONSIDERED AN APPRAISAL. This information has been secured from sources we
believe to be reliable, but we make no representations or warranties, express or implied, as to the accuracy of the information. References to square footage or age are approximate. Buyer must
verify the information and bears all risk for any inaccuracies. Marcus & Millichap is a service mark of Marcus & Millichap Real Estate Investment Services, Inc. © 2022 Marcus & Millichap. All

rights reserved.

NON-ENDORSEMENT NOTICE

Marcus & Millichap is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee identified in this marketing package. The presence of any corporation's logo or name is not
intended to indicate or imply affiliation with, or sponsorship or endorsement by, said corporation of Marcus & Millichap, its affiliates or subsidiaries, or any agent, product, service, or commercial

listing of Marcus & Millichap, and is solely included for the purpose of providing tenant lessee information about this listing to prospective customers.

SPECIAL COVID-19 NOTICE

All potential buyers are strongly advised to take advantage of their opportunities and obligations to conduct thorough due diligence and seek expert opinions as they may deem necessary, especially given the unpredictable
changes resulting from the continuing COVID-19 pandemic. Marcus & Millichap has not been retained to perform, and cannot conduct, due diligence on behalf of any prospective purchaser. Marcus & Millichap’s principal
expertise is in marketing investment properties and acting as intermediaries between buyers and sellers. Marcus & Millichap and its investment professionals cannot and will not act as lawyers, accountants, contractors, or
engineers. All potential buyers are admonished and advised to engage other professionals on legal issues, tax, regulatory, financial, and accounting matters, and for questions involving the property’s physical condition or
financial outlook. Projections and pro forma financial statements are not guarantees and, given the potential volatility created by COVID-19, all potential buyers should be comfortable with and rely solely on their own

projections, analyses, and decision-making,
Activity ID # ZAD0310338
SC Broker of Record: Ben Yelm
Lic #: 86628

Exclusively Listed By:




NET LEASE DISCLAIMER

Marcus & Millichap hereby advises all prospective purchasers of Net Lease property as follows:

The information contained in this Marketing Brochure has been obtained from sources we believe to be reliable. However, Marcus & Millichap has not and will not verify any of this
information, nor has Marcus & Millichap conducted any investigation regarding these matters. Marcus & Millichap makes no guarantee, warranty or representation whatsoever
about the accuracy or completeness of any information provided.

As the Buyer of a Net Lease property, it is the Buyer’s responsibility to independently confirm the accuracy and completeness of all material information before completing any
purchase. This Marketing Brochure is not a substitute for your thorough due diligence investigation of this investment opportunity. Marcus & Millichap expressly denies any
obligation to conduct a due diligence examination of this Property for Buyer.

Any projections, opinions, assumptions or estimates used in this Marketing Brochure are for example only and do not represent the current or future performance of this property
The value of a Net Lease property to you depends on factors that should be evaluated by you and your tax, financial and legal advisors.

Buyer and Buyer's tax, financial, legal, and construction advisors should conduct a careful, independent investigation of any Net Lease property to determine to your satisfaction
with the suitability of the property for your needs.

Like all real estate investments, this investment carries significant risks. Buyer and Buyer’s legal and financial advisors must request and carefully review all legal and financial
documents related to the property and tenant. While the tenant’s past performance at this or other locations is an important consideration, it is not a guarantee of future success.
Similarly, the lease rate for some properties, including newly-constructed facilities or newly-acquired locations, may be set based on a tenant’s projected sales with little or no

record of actual performance, or comparable rents for the area. Returns are not guaranteed; the tenant and any guarantors may fail to pay the lease rent or property taxes, or may
fail to comply with other material terms of the lease; cash flow may be interrupted in part or in whole due to market, economic, environmental or other conditions. Regardless of
tenant history and lease guarantees, Buyer is responsible for conducting his/her own investigation of all matters affecting the intrinsic value of the property and the value of any

long-term lease, including the likelihood of locating a replacement tenant if the current tenant should default or abandon the property, and the lease terms that Buyer may be able to

negotiate with a potential replacement tenant considering the location of the property, and Buyer’s legal ability to make alternate use of the property.

By accepting this Marketing Brochure you agree to release Marcus & Millichap Real Estate Investment Services and hold it harmless from any kind of claim, cost, expense, or
liability arising out of your investigation and/or purchase of this Net Lease property.

Marcus & Millichap

OFFICES THROUGHOUT THE U.S. AND CANADA
marcusmillichap.com
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OFFERING SUMMARY

tyrtle Boact, SC 29577 Investment Highlights

PRICE
$2 WLEMI ) . New Fifteen-Year Lease Signed June 2023

y y
CAP RATE AVG CAP RATE . 2% Annual Rental Increases | Avg 6.75% Cap Rate

.85° 6.75%
2.85% 0 . Largest Multi-shop Operator (MSO) in the Industry

GROSS LEASABLE AREA : :
7.020 SF +/- . Corp. Guaranty with Wand Newco 3 Inc. | 1,600+ Locations
J

LOT SIZE . Direct Frontage on US 560 | ADT of 44,500+

[ + -
112 ACRES + . Excellent Demographics | 193,748+ Residents Within Ten Miles

YEAR BUILT / RENOVATED e e - L J =
2003 / 2023 - LallDer LOolliIsion Acquired business on June

LEASE TERM REMAINING . Tenant to Modify Facility at Their Own Expense

15 YEARS




INVESTMENT OVERVIEW

CALIBER
Lease Summary COLLISION

Remaining Lease Term 15+ Years Renewal Options Two - 5 Year Options
Initial Lease Term 15 Years Roof & Structure Landlord Responsible
Lease Type Triple Net (NNN) Parking Replacement Tenant Responsible
Rent Commencement June 16, 2023 Parking Maintenance Tenant Responsible
Expiration Date May 31,2038 HVAC Tenant Responsible
Current Annual Rent $120,000 Insurance Tenant Responsible
Rent Increases 2% Annual Increase Taxes Paid by Tenant
Rent Schedule
Year Annual Rent Monthly Rent ETA Cap Rate
— 6/16/23-5/31/24 $120,000 $10,000 $16.00 5.85%
6/16/24 -5/31/25 $122,400 $10,200 $16.32 5.97%
6/16/25-5/31/26 $124,848 $10,404 $16.65 6.09%
6/16/26 -5/31/27 $127,345 $10,612 $16.98 6.21%
6/16/27 -5/31/28 $129,892 $10,824 $17.32 6.33%
6/16/28 —5/31/29 $132,490 $11,041 $17.67 6.46%
6/16/29-5/31/30 $135,139 $11,262 $18.02 6.59%
Base Term  —= 6/16/30-5/31/31 $137,842 $11,487 $18.38 6.72%
6/16/31-5/31/32 $140,599 S11,717 $18.75 6.86%
6/16/32-5/31/33 $143,411 $11,951 $19.12 6.99%
6/16/33 -5/31/34 $146,279 $12,190 $19.50 7.13%
6/16/34-5/31/35 $149,205 $12,434 $19.89 7.27%
6/16/35-5/31/36 $152,189 $12,682 $20.29 7.42%
6/16/36-5/31/37 $155,233 $12,936 $20.70 7.57%
— 6/16/37-5/31/38 $158,337 $13,195 S21.11 7.72%
Option 1 { 6/16/38 —5/31/43 $174,171 $14,514 $23.22 8.49%
Option 2 6/16/43 —5/31/48 $191,588 $15,966 $25.55 9.34%




CALIBER COLLISION

Utilities, Real Estate Taxes, and Special Assessments.

Landlord shall pay the real estate taxes on the Premises during the Term, subject to reimbursement by Tenant pursuant to Section 16.04.
If the real estate taxes levied against the Premises for the real estate tax year in which the Term commences are increased as a result of any alterations, additions or improvements made by
Tenant or by Landlord at the request of Tenant, Tenant shall pay to Landlord upon demand the amount of the increase to the extent attributable to any such alterations, additions or
improvements and continue to pay the increase during the Term. Landlord shall use reasonable efforts to obtain from the tax assessor or assessors a written statement of the total amount of
the increase. 4.03 Reserved. [1560 Hwy 501, Myrtle Beach, SC] — Lease PAGE 3 4.04 Personal Property Taxes.

Tenant shall pay, prior to delinquency, all taxes assessed against trade fixtures, furnishings, equipment, inventory, products, or any other personal property owned by Tenant. Tenant shall
use reasonable efforts to have Tenant’s property taxed separately from the Premises. If any of Tenant’s property is taxed with the Premises, Tenant shall pay the taxes for its property to
Landlord within fifteen (15) days after Tenant receives a written statement from Landlord for the property taxes.

Repairs and Maintenance.

A. Landlord’s Obligations. Subject to the provisions of Article Eight (Damage or Destruction) and Article Nine (Condemnation) and except for damage caused by any negligent act or
omission of Tenant, Landlord shall keep the roof, skylights, foundation, structural components and the structural portions of the Premises, and in ground plumbing in good order,
condition and repair (including any reasonably necessary replacements). In addition, Landlord shall be responsible for ensuring that all basic utilities (electric, water, gas and sewer) are
available to their point of connection to and from the Building. In addition, Landlord shall be responsible for any required replacement of the parking lot or any HVAC equipment where
repairs would not be adequate or commercially reasonable (for example, if it is at the end of its useful life or where the cost to repair would be excessive relative to cost of replacement).
Landlord shall be obligated to make all repairs under this [1560 Hwy 501, Myrtle Beach, SC] — Lease PAGE 6 Section as soon as practical upon receipt of written notice from Tenant of the
need for repairs; provided, Landlord agrees that in the event it does not take timely action to commence such repairs within two (2) business days of receipt of written notice from
Tenant (or within one (1) business day if a roof leak), then Tenant may effectuate the repairs on account of Landlord, and Tenant may deduct the reasonable cost of said repairs from the
next month’s and ensuing month’s rental payment(s) that become due and owing until fully compensated. If any repairs are required to be made by Landlord, Tenant shall, at Tenant’s
sole cost and expense, promptly remove Tenant’s furnishings, fixtures, inventory, equipment and other property, to the extent reasonably required to enable Landlord to make repairs.

B. Tenant’s Obligations. Subject to the provisions of Section 7.01, Section 7.03(A), Article Eight (Damage or Destruction) and Article Nine (Condemnation), Tenant shall, at all times, keep
all other portions of the Premises in good order, condition and repair, ordinary wear and tear excepted, including but not limited to maintenance, repairs and all necessary replacements
of the windows, plate glass, doors, overhead doors, electrical and lighting systems, dock levelers, elevators, interior and exterior plumbing (other than in ground plumbing), the parking
lot (other than replacement), the HVAC equipment (other than replacement), the interior of the Premises in general, pest control and extermination, down spouts, gutters, care of
landscaping and regular mowing of grass, and including the exterior of the Premises. In addition, Tenant shall, at Tenant’s expense, repair any damage to any portion of the Property
caused by Tenant’s negligent acts or omissions. If Tenant fails to maintain and repair the Property as required by this Section, Landlord may, on ten (10) days’ prior written notice, enter
the Premises and perform the maintenance or repair on behalf of Tenant, except that no notice is required in case of emergency, and Tenant shall reimburse Landlord immediately upon
demand for all costs incurred in performing the maintenance or repair. Tenant shall, at Tenant’s own cost and expense, enter into a regularly scheduled preventative maintenance and
service contract for any HVAC equipment that services only the Premises. If Tenant fails to enter into such a service contract, Landlord, after giving Tenant reasonable prior notice, may
do so on Tenant’s behalf and Tenant agrees to pay Landlord the cost and expense thereof, plus a reasonable service charge, regularly upon demand

Insurance.

During the Term, Tenant shall maintain policies of insurance covering loss of or damage to the Premises in an amount no less than 100% of replacement value of the Building and all
improvements on the Premises (and without deduction for depreciation) that is reasonable in relation to the age, location, type of construction and physical condition of the Premises and
the availability of insurance at reasonable rates, which policies will provide protection against all perils that Landlord reasonably deems necessary (the “Property Insurance”).

During the Term, Tenant shall maintain a commercial general liability policy of insurance, at Tenant’s expense, insuring Landlord against liability arising out of the ownership, use, occupancy,
or maintenance of the Premises. The initial amounts of the insurance must be at least: $1,000,000 for Each Occurrence, $2,000,000 General Aggregate per policy year, $100,000 Property
Damage, and $5,000 Medical Expense; plus, a $5,000,000 commercial general liability umbrella. The amounts of the insurance will not limit Tenant’s liability or relieve Tenant of any
obligation under this Lease.




TENANT OVERVIEW

Tenant Overview

Caliber Collision
Private

Lewisville, TX

$4 Billion _
(Approximate)

calibercollision.com



https://www.caliber.com/
https://www.caliber.com/why-caliber/restoring-you/caliber-celebrates-continued-growth-with-1600th-center

L & RS e " \ )
MYRTLE BEACH MAP A4 W, L= % Oy Beacy o)
_ olesale NN 5 2 \ 7 ?
{ero Tattoo O/H/C'}MW'/‘SI& 2 5\5 3 Z 9 be
_h,\ e . = fd \ 4 »,
) & Osaka Sushx Buffet ™%, %z S >
) AbuelosMexican m McAlister's Deli @ 2 &~ & G &
N //@y/ R o, Elte Body Plerci & i & i, 7
= . Auntie Anne’s .Sleep Number /Spuds & Salads U.,,’ P2 \\\I e Body Piercing 9 = o ¢ by
Z { ‘, a Takeout + Delivery Worth The Upgrade o 7::1 N > » G’s,
/_4.\\-\\3{/\\ 40/0 »"/’/-/ . ’::’ A # - *’.
N - 2 R ™M Seahonard Beddin
he Crazy Masono & %{9 N " = & Futrell par €Y 4
Milkshake Bar a 5 % o~ N #
‘ '003‘6 E: % v \\
lewood Suites by P T2 3 g g™ ]
n Myrtle Beach.. - & Rooet o s i
oy Seaboatd St 3 T % Qe C(
U L % § ¥ B Advance Auto Parts c 0 LLI s l 0 N
\ \ it QS Gencov % _,-,-\‘-’-' 9 \
\ & 5 — Va
\ M B0S° 21 &
\ rovert ,;, Beach Hobbies @ &
- iy 9 Carolma Breeze 9th 4, S
\ bl \ \ Apartments and\ en y
T i i ' 3
\'. \ %’ Gateway Supply Co 9 \ WestRepal Seovces 9 \\ \"‘; / ] SkyWhe;}My
\ \ g Orkin@ 9 ltile, American Olean e _ViCtOF‘QSQ'\\ - 5 N —
\ ) %0 Sar?s&Serv:ce Center \ Country Cookin N\ i Ripley's Believe It or No
\ 7 . t'\"‘q'sR P N : %
' % ShowTime Auto Glass L SR N\
\ O\ % : . Owens Mobile % La Pob:anita@ [ Seafood World 7 sweetFrog
\ \ Loop - Patricks Maobile - Home Park & ! Calabash Seafood And. Your sweetTreat [seme
\ '\ Home Park QCoastal Saver 1‘; / & 7 / awaits
Clarks, El Noa Noa 9 13 @ g a % ) B
\ \ g o Latin Bar & Gril W ¥ ‘%7 % Nk XN/ 2 & Myrtle/ Beacs
\ =1 : L V% ® & %, ¢/ National House ﬂ &
=\ 2.5 8 3 2 o » 7 & | of Pancakes &
=\ e Hwy 75 ||| 2 3 & / =’
\ . , % [] / A7 Myrtle Beach
' — & B Holiday Innt Resort : 2
/\ ‘\ N ‘ N > // K&
/ \ N 3 @Amazmg Refacing 4 P // ¥
\ \ ¥ g Bleu Nova Inspections Myqtle Beach N
\ g » P P KOA Resort
N
4 e
\ z b ~ % Family Kin dom
\ Myrtle Beach “Whispering Pines @ ‘ : % ’7‘, / Amusement Park @ SandyiB
\ !nternatlonal Chick-fil-A Westwind 9 5 . P & -~
\ ) Airport Sterling Village N N Q &7 - :
i % Ao Omnets Denny's v Villa Romana ltahan
o /,/ % & DinoLand Cafe Q Yy v MY RT I- E B E AC H
\ / Whispering Pines ! S 4

/// Sea Crest
0/ce'anfront Resort

—‘\\ \\\ \ !/ Golf Courset , ‘b‘i‘ s o U T H C A R o L I N A



BLACK'S

BIS _TmE

Advance/" Vo'
. AutoPartsia™s

RENTALS

BELFOR (@)

PROPERTYRESTORATION

SUNBELT LifeStorage o

L’ seabeard ™

LoneLey Atlantic

supply company  beddi urniture




> ©
@ASTALGRANP MALL

TLE BEATC

1.8 Miles

BANKOFAMERICA’/
| €osrco BEST

Whhw% selden

corral

.. Verizon/

% FERGUSON'
"

! cHrRvSELER

T

ﬁﬁl_‘cx s

S SHerRwin-
‘ U-HAUL ‘

Jeep
FedEx

ASHLEY

Minuteman

Press.




- = ﬁ a8 :
,,,,,,,,,, Daysinn§ ~ 3 r =

‘ ®
AON: EP(?['!\{T,.S bluegreenvacations' §

. . /
’ “ o DINNER & TOURNAMENT CIRCLE m | '\.v. l ’\'\///
R e . . Fr 4
& 8 St g Ve

4 e

CHEVROLET quG.

AUTO §ALES

NAPA OCEAN

' T JRaS  SRCAL Y AN S Advance/sr e
- 2,  REERNA N Arce/  (OREiljampes
i D ’.ﬁ S ML - =t :

- g CODSTNEQ ryaien

\CE Az | TS e S N

#ardcw£ ‘;"::;3::;.. m HIOWUS E| ;?ﬁ SIS

Burger King W 7/t €osrco Walmart i £ 4
Walgreens @ BEST FIVE Ul

BUY GUYS & 0= B

o Vs / ol I PSS 2 BracK'S
RS - RSk 2

.

nnnnnnn

g N e o8| COLLISION

. &_-".- L
zaxeys Office ol
DEPOT

- Walmart
DISCOUNT

(TIRE)

uuuuuuuuuu

a e






RANS iR

DRNAPER
PROPER

Actual Site — Tenant to Reﬁiode[_w‘iﬁh Théir Br.



CARSTAR.




MARKET OVERVIEW
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MARKET OVERVIEW

METRO HIGHLIGHTS

HIGHER EDUCATION
MYRTLE BEACH Several post-secondary schools are located in the metro,

including Coastal Carolina University and Horry-
Georgetown Technical College.

The Myrtle Beach metro provides miles of shoreline, beachfront
hotels, family-friendly attractions and vibrant nightlife that attracts
visitors and residents alike. The market is home to a variety of
industries, including technology and tourism, and it is comprised of
Brunswick County in North Carolina and Horry County in South
Carolina. The area’s five-year population expansion and household
formation will far outpace the national rate of growth as quality-of-
life considerations draw new residents.

GROWING TECHNOLOGY CENTER

The metro has become a technology and entrepreneur
startup hub, as several higher education institutions
prepare and expand the workforce.

LARGE TOURISM BASE

Myrtle Beach receives millions of visitors each year who
support the local economy and boost employment in
hospitality-related fields

ECONOMY

" The area’s most significant industry is tourism, with a sizable portion of the
population working in entertainment, accommodations and food services.
Myrtle Beach is also home to approximately 90 golf courses, offering a wide
selection for both professional players and amateur golfers.

" The market’s economy is diversifying. The area has several manufacturing
employers, including Conbraco Industries, Metglas and Precision Southeast.

" While many tourist locales still lag pre-health crisis revenues, Myrtle Beach
hotels are forecast to achieve a new annual average occupancy record in
2023..

DEMOGRAPHICS

@ MEDIAN

HOUSEHOLD INCOME!

$55,500

POPULATION:

522K

HOUSEHOLDS:

224K

MEDIAN AGE:

50.6

20%?2\/\327% 20%?%‘27*, U.S. Median: U.S. Median:
10.9% 11.5% 38.6 $66,400




DEMOGRAPHICS

2022 Estimate

l 2010 Census

2000 Census
Average
Median

Per Capita

ML LML T
AOUSEROLI

2027 Projection
2022 Estimate
2010 Census
2000 Census

i 2022 Daytime Population
8 2022 Unemployment

Average Time Traveled (Minutes)

"NAL AT

High School Graduate (12)
Some College (13-15)
Associate Degree Only

Bachelor's Degree Only

)| Graduate Degree

38,216
35,428
27,408
19.898

$63,466
$42 546
$27,759

16,670
15,414
11,630
8,904

$202,145

57,824
4.22%

65,727
40,201

$72,393
$52,174
$30,950

43,045
38,639
27,235
17,292

$229,347

105,526

21

28.76%
23.31%

18.51%
8.91%

213,972
193,748
139,782
94,566

$73,643
$54,125
$31,681

91,552
82,703
58,807
40,804

$233,123

218,399
22

30.13%
23.23%
10.65%
17.72%
9.15%
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