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NON-ENDORSEMENT & DISCLAIMER NOTICE

CONFIDENTIALITY & DISCLAIMER

The information contained in the following Marketing Brochure is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving it from Marcus & Millichap and should not be
made available to any other person or entity without the written consent of Marcus & Millichap. This Marketing Brochure has been prepared to provide summary, unverified information to prospective
purchasers, and to establish only a preliminary level of interest in the subject property. The information contained herein is not a substitute for a thorough due diligence investigation. Marcus & Millichap has
not made any investigation, and makes no warranty or representation, with respect to the income or expenses for the subject property, the future projected financial performance of the property, the size and
square footage of the property and improvements, the presence or absence of contaminating substances, PCB's or asbestos, the compliance with State and Federal regulations, the physical condition of the
improvements thereon, or the financial condition or business prospects of any tenant, or any tenant’s plans or intentions to continue its occupancy of the subject property. The information contained in this
Marketing Brochure has been obtained from sources we believe to be reliable; however, Marcus & Millichap has not verified, and will not verify, any of the information contained herein, nor has Marcus &
Millichap conducted any investigation regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of the information provided. All potential buyers

must take appropriate measures to verify all of the information set forth herein.

NON-ENDORSEMENT NOTICE

Marcus & Millichap is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee identified in this marketing package. The presence of any corporation's logo or name is not intended to
indicate or imply affiliation with, or sponsorship or endorsement by, said corporation of Marcus & Millichap, its affiliates or subsidiaries, or any agent, product, service, or commercial listing of Marcus &
Millichap, and is solely included for the purpose of providing tenant lessee information about this listing to prospective customers.

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONSULT YOUR MARCUS & MILLICHAP AGENT FOR MORE DETAILS.

RENT DISCLAIMER

Any rent or income information in this offering memorandum, with the exception of actual, historical rent collections, represent good faith projections of potential future rent only, and Marcus & Millichap
makes no representations as to whether such rent may actually be attainable. Local, state, and federal laws regarding restrictions on rent increases may make these projections impossible, and Buyer and its
advisors should conduct their own investigation to determine whether such rent increases are legally permitted and reasonably attainable.

SPECIAL COVID-19 NOTICE

All potential buyers are strongly advised to take advantage of their opportunities and obligations to conduct thorough due diligence and seek expert opinions as they may deem necessary, especially given the
unpredictable changes resulting from the continuing COVID-19 pandemic. Marcus & Millichap has not been retained to perform, and cannot conduct, due diligence on behalf of any prospective purchaser.
Marcus & Millichap’s principal expertise is in marketing investment properties and acting as intermediaries between buyers and sellers. Marcus & Millichap and its investment professionals cannot and will not
act as lawyers, accountants, contractors, or engineers. All potential buyers are admonished and advised to engage other professionals on legal issues, tax, regulatory, financial, and accounting matters, and for
questions involving the property’s physical condition or financial outlook. Projections and pro forma financial statements are not guarantees and, given the potential volatility created by COVID-19, all potential
buyers should be comfortable with and rely solely on their own projections, analyses, and decision-making.

Activity ID #ZAD0300164

Marcus g Millichap

OFFICES THROUGHOUT THE U.S. AND CANADA
marcusmillichap.com




EXCLUSIVELY LISTED BY

Nick Binder
Associate

Office: Philadelphia
Direct: 215.531.7094

Nick.Binder@marcusmillichap.com
License: PA #RS350399

Howard Levy

Associate

Office: Philadelphia

Direct: 215.531.7067
Howard.Levy@marcusmillichap.com

Marcus g Millichap

Mark Taylor

Senior Managing Director Investments
Office: King Of Prussia

Direct: 215.531.7063
Mark.Taylor@marcusmillichap.com




NET LEASE DISCLAIMER

Marcus & Millichap hereby advises all prospective purchasers of Net Lease property as follows:

The information contained in this Marketing Brochure has been obtained from sources we believe to be reliable. However, Marcus & Millichap has not and will not verify any of this
information, nor has Marcus & Millichap conducted any investigation regarding these matters. Marcus & Millichap makes no guarantee, warranty or representation whatsoever
about the accuracy or completeness of any information provided.

As the Buyer of a Net Lease property, it is the Buyer’s responsibility to independently confirm the accuracy and completeness of all material information before completing any
purchase. This Marketing Brochure is not a substitute for your thorough due diligence investigation of this investment opportunity. Marcus & Millichap expressly denies any
obligation to conduct a due diligence examination of this Property for Buyer.

Any projections, opinions, assumptions or estimates used in this Marketing Brochure are for example only and do not represent the current or future performance of this property.
The value of a Net Lease property to you depends on factors that should be evaluated by you and your tax, financial and legal advisors.

Buyer and Buyer’s tax, financial, legal, and construction advisors should conduct a careful, independent investigation of any Net Lease property to determine to your satisfaction
with the suitability of the property for your needs.

Like all real estate investments, this investment carries significant risks. Buyer and Buyer’s legal and financial advisors must request and carefully review all legal and financial
documents related to the property and tenant. While the tenant’s past performance at this or other locations is an important consideration, it is not a guarantee of future success.
Similarly, the lease rate for some properties, including newly-constructed facilities or newly-acquired locations, may be set based on a tenant’s projected sales with little or no
record of actual performance, or comparable rents for the area. Returns are not guaranteed; the tenant and any guarantors may fail to pay the lease rent or property taxes, or may
fail to comply with other material terms of the lease; cash flow may be interrupted in part or in whole due to market, economic, environmental or other conditions. Regardless of
tenant history and lease guarantees, Buyer is responsible for conducting his/her own investigation of all matters affecting the intrinsic value of the property and the value of any
long-term lease, including the likelihood of locating a replacement tenant if the current tenant should default or abandon the property, and the lease terms that Buyer may be able to
negotiate with a potential replacement tenant considering the location of the property, and Buyer’s legal ability to make alternate use of the property.

By accepting this Marketing Brochure you agree to release Marcus & Millichap Real Estate Investment Services and hold it harmless from any kind of claim, cost, expense, or
liability arising out of your investigation and/or purchase of this Net Lease property.
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OFFERING SUMMARY
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Listing Price Cap Rate NOI

$6,941,176 4.25% $295,000
Listing Price $6,941,176
NOI $295,000
Cap Rate 4.25%
Price/SF NNN Ground Lease
Rent/SF NNN Ground Lease
OPERATIONAL
Lease Type NNN Ground Lease
Guarantor Corporate Guarantee
Lease Expiration 10/07/2040
Gross SF 5,000 SF
Rentable SF 5,000 SF
Lot Size 3.41 Acres (148,539 SF)
Occupancy 100%
Year Built 2020
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WAWA

570 Rancocas Rd, Westampton, NJ 08060

INVESTMENT OVERVIEW

Marcus & Millichap is pleased to present for sale the fee simple purchase of a Wawa Gas/Convenience store. The property is subject to a 20 NNN Ground lease with 18
years remaining on term. This location features a Drive-Thru providing extra convenience for customers. 10% Rent Bumps every 5 years and in options provide an
investor a strong hedge against inflation. The store sits on more than 3 acres of property. The property has good demographics with over 53,000 people averaging over
$115,000 in household income within three miles in addition to a large daytime employment population. A long term lease featured with strong location in an affluent
neighborhood makes this site a perfect opportunity for a buyer looking for a long term, secure investment.

INVESTMENT HIGHLIGHTS

20 Year Absolute NNN Ground Lease With 18 Years Remaining on Base Term
Property Features 5 Electric Car Chargers
Large Daytime Working Population As The Property is At The Entrance To A Large Industrial Park
1/4 Mile Off of Interstate 295
Has a Rare Wawa Drive-Thru
Oversized 3+ Acre Lot with Two Retention Ponds
Lease Provides for 10% Rent Bumps Every 5 Years and In Options- Providing a Hedge Against Inflation
There are 12 Gas Pumps Under Canopy & 44 Parking Spots
Affluent Middle-Class Demographic

Two Means of Access- Rancocas Road & Highland Park Drive

EXECUTIVE SUMMARY | 9
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Wawa // TENANT PROFILES

Wawa

TENANT HIGHLIGHTS

Largest private convenience store chain in the United States
Extremely loyal customer base that expands out of the Mid-Atlantic

The company plans to double its store count over the next decade- putting
a stronghold on the current footprint while also planning to expand into
new markets

Locations are driven by strong real estate fundamentals- Hard corners,
high traffic counts, multiple entrances, oversized lots, etc..

Revenue continues to grow YOY

TENANT OVERVIEW

Company: Wawa

Founded: 1964

Locations: 900+

Total Revenue: ~$13 Billion

Headquarters: Wawa, Pennsylvania

Website: www.wawa.com
OVERVIEW

Wawa convenience stores are one of the hottest sought after triple
net lease investment properties in the market today. Wawa, Inc., a
privately held company, began in 1803 as an iron foundry in New
Jersey. Toward the end of the 19th Century, owner George Wood
took an interest in dairy farming and the family began a small
processing plant in Wawa, Pa, in 1902. The milk business was a
huge success, due to its quality, cleanliness and "certified" process.
As home delivery of milk declined in the early 1960s, Grahame
Wood, George's grandson, opened the first Wawa Food Market in
1964 as an outlet for dairy products. Today, Wawa is your all day,
every day stop for fresh, built-to-order foods, beverages, coffee,
fuel services, and surcharge-free ATMs. A chain of more than 900
convenience retail stores (over 500 offering gasoline), Wawa stores
are located in Pennsylvania, New Jersey, Delaware, Maryland,
Virginia, Florida, and Washington DC. Wawa plans to double their
store count over the next decade.
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REGIONAL MAP // Wawa

RANCOCAS
ROAL

| HIGHIAND BUSINESS
PARK
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Wawa // RETAILER MAP
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FINANCIAL DETAILS // Wawa

THE OFFERING RENT SCHEDULE
Price $6,941,176 YEAR ANNUAL RENT MONTHLY RENT RENT/SF  CAP RATE
Capitalization Rate 4.25% Current $295,000 $24,583 $59.00 4.25%
Price/SF $1,388.24 10/8/2025-10/7/2030 $324,500 $27,042 $64.90 4.68%
10/8/2030-10/7/2035 $356,950 $29,746 $71.39 5.14%
PROPERTY DESCRIPTION 10/8/2035-10/7/2040 $392,645 $32,720 $78.53 5.66%
Year Built / Renovated 2020 Option 1 $431,910 $35,993 $86.38 6.22%
Gross Leasable Area 5,000 SF Option 2 $475,100 $39,592 $95.02 6.84%
Type of Ownership Fee Simple Option 3 $522,610 $43,551 $104.52 7.53%
Lot Size 3.41 Acres Option 4 $574,872 $47,906 $114.97 8.28%
Option 5 $632,359 $52,697 $126.47 9.11%
LEASE SUMMARY Option 6 $695,595 $57,966 $139.12 10.02%
Tenant Wawa

Rent Increases

10% Every 5 Years and Options

Guarantor Corporate Guarantee
Lease Type NNN Ground Lease
Lease Commencement 10/08/2020
Lease Expiration 10/07/2040
Renewal Options 6x 5 Year
Term Remaining on Lease (Yrs) 18 Years
Landlord Responsibility None
Tenant Responsibility All

16 | FINANCIAL ANALYSIS



SECTION 4

Market Overview

MARKET OVERVIEW

DEMOGRAPHICS

Marcus g Millichap




MARKET OVERVIEW //

SOUTHERN NEW JERSEY

Southern New Jersey encompasses the counties of Burlington, Camden, Gloucester,
Atlantic, Salem, Cumberland and Cape May. Camden County is also part of the
Philadelphia metro and accounts for the largest portion of the market’s population,
with over 500,000 residents. Along the coast, Atlantic City is the largest
municipality, with around 38,000 citizens. The eastern part of the market is largely a
coastal resort area, while the western portion has the highest population density and

contains a well-developed transportation infrastructure.
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* Forecast

METRO HIGHLIGHTS

DIVERSIFIED EMPLOYMENT BASE
The region’s economy is moving away from agriculture to a more diversified employment base,
which includes business services, hospitality and tourism.

FAA’S WILLIAM J. HUGHES TECHNICAL CENTER
The center is one of the nation’s top aviation research, development, test and evaluation
facilities. It employs engineers and technicians.

THREE DISTINCT AREAS IN ONE REGION
Atlantic and Cape May counties are tourism-based. Greater Philadelphia is the main business
center in the metro, while Cumberland and Salem counties are primarily agricultural.

ECONOMY

= Once reliant on the agricultural industry, Southern New Jersey now has an expanding number of businesses
in the professional and business services sector, consisting primarily of small businesses with fewer than 15
workers.

= The services sector employs a large portion of the labor force, forming the backbone of the local economy

through hospitals, schools, hotels, business and social services, and entertainment facilities.

= The region boasts a large tourism and recreation industry, especially in Atlantic City, where gaming generates
billions of dollars of revenue each year.
= Fortune 500 company Campbell’s Soup is headquartered in the region.

DEMOGRAPHICS

2021 MEDIAN

HOUSEHOLD INCOME:

$73,800

U.S. Median:

$65,700

2021
MEDIAN AGE:

40.8

U.S. Median:

38.4

2021
HOUSEHOLDS:

679K

Growth
2021-2026*:

1.2%

2021
POPULATION:

Growth
2021-2026*:

0.7%

Sources: Marcus & Millichap Research Services; BLS; Bureau of Economic Analysis; Experian; Fortune; Moody’s Analytics; U.S. Census Bureau
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// DEMOGRAPHICS

POPULATION 1 Mile 3 Miles 5 Miles
2026 Projection 3,865 52,573 140,774
2021 Estimate 3,916 52,629 139,407
2010 Census 4,068 53,650 139,349
2000 Census 4,179 51,011 129,087
HOUSEHOLD INCOME
Average $101,879 $115,988 $116,790
Median $87,528 $88,199 $85,359
il Per Capita $36,323  $42,532  $43,661
HOUSEHOLDS
2026 Projection 1,389 19,407 52,836
2021 Estimate 1,396 19,274 51,935
2010 Census 1,447 19,602 51,764

2000 Census 1,436 18,031 47,107
HOUSING

Median Home Value $215,186  $217,621  $241,759

| EMPLOYMENT

2021 Daytime Population 3,186 44117 136,989

{ 2021 Unemployment 6.85% 5.77% 5.26%

Average Time Traveled (Minutes) Ky KX Ky
EDUCATIONAL ATTAINMENT
High School Graduate (12) 30.25% 25.87% 27.75%
Some College (13-15) 23.54% 22.34% 20.92%
Associate Degree Only 10.03% 8.34% 8.27%
Bachelor's Degree Only 19.20% 24.07% 23.15%
Graduate Degree 11.39% 13.42% 13.07%
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DEMOGRAPHICS //

: : A ER‘H. ] Major Employers Employees

b ; i g > 1 Lockheed Martin Corporation-Lockheed Martin 4,500

f."'f- 2  Lourdes Medical Center 3,465

r F 3  Rrerf Regency Park LLC-Northhampton Crossing 1,828

X : 4  Homeward Residential Inc 1,700

: 5  Lockheed Martin Corporation 1,265

: .ﬁ:-. 6 Virtua Mem Hosp Brlington Cnty 1,200
i ll::.-'x i : W 7 Legacy Treatment Services 740
{ "'.":r _f,‘_'.;,. ] . il 8 Charity Masonic Foundation NJ-MASONIC HOME OF NJ 661
& .L-_._ Lutheran Scial Mnstries NJ Inc 595
= - 3 = Regional Cancer Care Assoc LLC 563
o 115 Sunset Road Operations LLC-Burlington Woods 554
-"*f:__:...ﬁ Virtua Willingboro Hosp Inc-Lourdes Med Ctr Brlington Cnty 549
. Lt County of Burlington 500
. - PHH Mortgage Corporation 450
. iﬂ-.!:; 1_ Rowan Cllege At Brlington Cnty 450
; : Wilmington Savings Fund Soc 427
i Title Resource Group LLC-Realogy Title Group 400
W Comcast Corporation 400
ll"-__ Radwell International LLC 390
b @ - General Hithcare Resources LLC 380
LY United States Postal Service 376
E“._ ! Burlington Times Inc-Burlington County Times 350
-R\ I Burlington Anesthesia Assoc PA 337
-L'f"* e : County of Burlington-Burlington County Welfare Bd 330
_,.-!"ﬂr — Insurance Services Office Inc 326
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