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Executive Summary

8380 US Highway 23, Raceland, KY 41169

FINANCIAL SUMMARY ANNUALIZED OPERATING DATA
Price $1,734,000 Lease Years Annual Rent Cap Rate
Cap Rate 6.0% Current - 9/30/2030 $104,000.00 6.00%
Building Size 9,180 SF Options Annual Rent Cap Rate
Net Cash Flow 6.0% $104,000 Option 1 $108,590.00 6.26%
Year Built 2020 Option 2 $113,180.00 6.53%
Lot Size +/-1 Acre Option 3 $117,770.00 6.79%

Option 4 $122,360.00 7.06%
LEASE SUMMARY _

Option 5 $126,950.00 7.32%
Lease Type Double-Net (NN) Lease*

Option 6 $131,540.00 7.59%
Tenant Family Dollar Stores, Inc.
Guarantor Corporate Base Rent $104,000
Roof & Structure Landlord Responsible Net Operating Income $104,000
Lease Commencement Date September 1, 2020 §

- Total Return 6.0% $104,000

September 30, 2030
Lease Term 8.5 Years
$0.50/SF in Each Option Period
Renewal Options 6, 5 Year Options
Right of First Refusal None

Lease Expiration Date

Rental Increases

*Landlord responsible for roof & structure (canopy, gutters, downspouts, exterior walls, and all structural por-
tions of the building whether interior or exterior).
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Z INVESTMENT HIGHLIGHTS

» Corporate Guaranteed-Lease with 8.5 Years Remaining on Lease Term

» Rental Increases in Each 5-Year Option Period

» 87,397 Residents within a 10-Mile Radius - Serving the Raceland Trade Area in the
Huntington-Ashland MSA (Tri-State Area)

» Down the Road from Raceland-Worthington Independent School District

» Excellent Frontage Along US Highway 23 (15,500+ Cars/Day), a Major Connector with
Direct Access to the Large Communities of Portsmouth and Ashland

» 8 Miles to Ashland, an Economic and Commercial Hub for the Tri-State Area

» Average Household Income Exceeds $81,000 in the Immediate Area

» Easily Accessible from Three States - Within a Two Hour’s Drive from Lexington, KY,

Cincinnati, OH, and Charleston, WV

MARCUS & MILLICHAP

Population

@ DEMOGRAPHICS 3-miles 5-miles

2021 Estimate
2026 Projection

Households

2021 Estimate
2026 Projection

2021 Est. Average
Household Income

2021 Est. Median
Household Income

2021 Est. Per
Capita Income

FAMILY
DOLIAR

$67,358

$56,084

$27,207

$69,098

$53,196

$28,277

$67,186

$51,626

$27,094
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Tenant Overview

Chesapeake, Virginia

FAMILYDDOLLAR.

Headquarters

As one of the nation’s fastest growing retailers, Family Dollar offers a compelling
assortment of merchandise for the whole family, ranging from household cleaners
to name brand foods, from health and beauty aids to toys, from apparel for every
age to home fashions, all for everyday low prices. While shoppers can find many
items at $1 or less, most items in the store are priced below $10, which makes

shopping fun without stretching the family budget.

The relatively small footprint of many Family Dollar stores allows the Company
to open new stores in rural areas and small towns, as well as in large urban

neighborhoods. Within these markets, the stores are located in shopping centers

MARCUS & MILLICHAP
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Dollar Tree 8,000+ www.familydollar.com

Parent Company Locations Website

or as free-standing buildings, all convenient to the Company’s customer base.

In 2015, Dollar Tree acquired Family Dollar. Headquartered in Chesapeake,
Virginia, Dollar Tree is the largest and most successful single price-point retailer
in North America, operating thousands of stores across 48 U.S. states and five
Canadian provinces. Dollar Tree's strategic rationale behind the Family Dollar
acquisition include creating a leading discount retailer in North America, targeting
a broader range of customers and geographies, leveraging complementary
merchandise expertise, generating significant synergy opportunities, and

enhancing financial performance and improved growth prospects.
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Raceland is a city in Greenup County, Kentucky, in the Ohio River valley. Part of the
Huntington-Ashland, WV-KY-OH Metropolitan Statistical Area (MSA), Raceland
spans nearly 2.5 square miles and is home to an approximate 2,500 residents.
The city’s name is derived from the Raceland Car Shop, built in the 1920s as one
of the largest railway car repair shops in the United States. Today, the facility is

owned by Progress Rail.

The Huntington-Ashland, WV-KY-OH MSA, referred to locally as the “Tri-State

Area,” is located in the Appalachian Plateau region of the United States along the
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banks of the Ohio River and spans seven counties in West Virginia, Kentucky, and

Ohio. The region is home to over 361,580 residents.

The Tri-State region is approximately midway between Pittsburgh, Pennsylvania
and Louisville, Kentucky along a strategic east-west corridor. The region is home
to an efficient transportation network consisting of the Tri-State Airport, a large
tonnage barge port on the Ohio River, superior rail networks, and an interstate
highway system connecting the region to the Midwest, East Coast, and Southern

markets. The region is a hub of higher education, commerce, and healthcare.
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exclusively listed b

Mark J. Ruble

Executive Managing Director
602 687 6766
mruble@marcusmillichap.com

Alex Van Krevel

Associate Advisor

614 360 9070
alex.vankrevel@marcusmillichap.com

NET LEASED DISCLAIMER

Marcus & Millichap hereby advises all prospective purchasers of Net Leased property as follows:

By accepting this Marketing Brochure, you agree to treat the information contained herein regarding the lease terms as
confidential and proprietary and to only use such information to evaluate a potential purchase of this net leased property.

The information contained in this Marketing Brochure has been obtained from sources we believe to be reliable. However,
Marcus & Millichap has not and will not verify any of this information, nor has Marcus & Millichap conducted any
investigation regarding these matters. Marcus & Millichap makes no guarantee, warranty or representation whatsoever
about the accuracy or completeness of any information provided.

As the Buyer of a net leased property, it is the Buyer's responsibility to independently confirm the accuracy and completeness
of all material information before completing any purchase. This Marketing Brochure is not a substitute for your thorough
due diligence investigation of this investment opportunity. Marcus & Millichap expressly denies any obligation to conduct a
due diligence examination of this Property for Buyer.

Any projections, opinions, assumptions or estimates used in this Marketing Brochure are for example only and do not
represent the current or future performance of this property. The value of a net leased property to you depends on factors
that should be evaluated by you and your tax, financial and legal advisors.

Buyer and Buyer's tax, financial, legal, and construction advisors should conduct a careful, independent investigation
of any net leased property to determine to your satisfaction with the suitability of the property for your needs. Like all
real estate investments, this investment carries significant risks. Buyer and Buyer’s legal and financial advisors must
request and carefully review all legal and financial documents related to the property and tenant. While the tenant’s past
performance at this or other locations is an important consideration, it is not a guarantee of future success. Similarly,
the lease rate for some properties, including newly-constructed facilities or newly-acquired locations, may be set based
on a tenant’s projected sales with little or no record of actual performance, or comparable rents for the area. Returns are
not guaranteed; the tenant and any guarantors may fail to pay the lease rent or property taxes, or may fail to comply with
other material terms of the lease; cash flow may be interrupted in part or in whole due to market, economic, environmental
or other conditions. Regardless of tenant history and lease guarantees, Buyer is responsible for conducting his her own
investigation of all matters affecting the intrinsic value of the property and the value of any long-term lease, including
the likelihood of locating a replacement tenant if the current tenant should default or abandon the property, and the lease
terms that Buyer may be able to negotiate with a potential replacement tenant considering the location of the property, and
Buyer’s legal ability to make alternate use of the property.

CONFIDENTIALITY AGREEMENT
The information contained in the following offering memorandum is proprietary and strictly confidential. It is intended to be
reviewed only by the party receiving it from Marcus & Millichap and it should not be made available to any other person or

Chris N. Lind

Senior Vice President

602 687 6780
chris.lind@marcusmillichap.com

Colby Haugness
Broker of Record
License: 242197

Offices Nationwide
www.marcusmillichap.com

entity without the written consent of Marcus & Millichap. By taking possession of and reviewing the information contained
herein the recipient agrees to hold and treat all such information in the strictest confidence. The recipient further agrees
that recipient will not photocopy or duplicate any part of the offering memorandum. If you have no interest in the subject
property at this time, please return this offering memorandum to Marcus & Millichap.

This offering memorandum has been prepared to provide summary, unverified financial and physical information
to prospective purchasers, and to establish only a preliminary level of interest in the subject property. The information
contained herein is not a substitute for a thorough due diligence investigation. Marcus & Millichap has not made any
investigation, and makes no warranty or representation with respect to the income or expenses for the subject property,
the future projected financial performance of the property, the size and square footage of the property and improvements,
the presence or absence of contaminating substances, PCBs or ashestos, the compliance with local, state and federal
regulations, the physical condition of the improvements thereon, or the financial condition or business prospects of any
tenant, or any tenant’s plans or intentions to continue its occupancy of the subject property. The information contained in
this offering memorandum has been obtained from sources we believe to be reliable; however, Marcus & Millichap has not
verified, and will not verify, any of the information contained herein, nor has Marcus & Millichap conducted any investigation
regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of
the information provided. All potential buyers must take appropriate measures to verify all of the information set forth
herein. Prospective buyers shall be responsible for their costs and expenses of investigating the subject property.

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONTACT THE MARCUS & MILLICHAP AGENT FOR MORE
DETAILS.

SPECIAL COVID-19 NOTICE

All potential buyers are strongly advised to take advantage of their opportunities and obligations to conduct thorough due
diligence and seek expert opinions as they may deem necessary, especially given the unpredictable changes resulting
from the continuing COVID-19 pandemic. Marcus & Millichap has not been retained to perform, and cannot conduct, due
diligence on behalf of any prospective purchaser. Marcus & Millichap’s principal expertise is in marketing investment
properties and acting as intermediaries between buyers and sellers. Marcus & Millichap and its investment professionals
cannot and will not act as lawyers, accountants, contractors, or engineers. All potential buyers are admonished and
advised to engage other professionals on legal issues, tax, regulatory, financial, and accounting matters, and for questions
involving the property’s physical condition or financial outlook. Projections and pro forma financial statements are not
guarantees and, given the potential volatility created by COVID-19, all potential buyers should be comfortable with and rely
solely on their own projections, analyses, and decision-making.
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