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Affiliated Business Disclosure

CBRE, Inc. operates within a global family of companies with many subsidiaries 
and related entities (each an “Affiliate”) engaging in a broad range of commercial 
real estate businesses including, but not limited to, brokerage services, property 
and facilities management, valuation, investment fund management and 
development. At times different Affiliates, including CBRE Global Investors, Inc. 
or Trammell Crow Company, may have or represent clients who have competing 
interests in the same transaction. For example, Affiliates or their clients may 
have or express an interest in the property described in this Memorandum (the 
“Property”), and may be the successful bidder for the Property. Your receipt 
of this Memorandum constitutes your acknowledgment of that possibility and 
your agreement that neither CBRE, Inc. nor any Affiliate has an obligation to 
disclose to you such Affiliates’ interest or involvement in the sale or purchase of 
the Property. In all instances, however, CBRE, Inc. and its Affiliates will act in the 
best interest of their respective client(s), at arms’ length, not in concert, or in a 
manner detrimental to any third party. CBRE, Inc. and its Affiliates will conduct 
their respective businesses in a manner consistent with the law and all fiduciary 
duties owed to their respective client(s).

Confidentiality Agreement

Your receipt of this Memorandum constitutes your acknowledgment that (i) it is a 
confidential Memorandum solely for your limited use and benefit in determining 
whether you desire to express further interest in the acquisition of the Property, 
(ii) you will hold it in the strictest confidence, (iii) you will not disclose it or its 
contents to any third party without the prior written authorization of the owner of 
the Property (“Owner”) or CBRE, Inc., and (iv) you will not use any part of this 
Memorandum in any manner detrimental to the Owner or CBRE, Inc.

If after reviewing this Memorandum, you have no further interest in purchasing 
the Property, kindly return it to CBRE, Inc.

Disclaimer

This Memorandum contains select information pertaining to the Property and 
the Owner, and does not purport to be all-inclusive or contain all or part of the 
information which prospective investors may require to evaluate a purchase of 
the Property. The information contained in this Memorandum has been obtained 
from sources believed to be reliable, but has not been verified for accuracy, 
completeness, or fitness for any particular purpose. All information is presented 
“as is” without representation or warranty of any kind. Such information includes 
estimates based on forward-looking assumptions relating to the general 
economy, market conditions, competition and other factors which are subject 
to uncertainty and may not represent the current or future performance of the 

Property. All references to acreages, square footages, and other measurements 
are approximations. This Memorandum describes certain documents, including 
leases and other materials, in summary form. These summaries may not be 
complete nor accurate descriptions of the full agreements referenced. Additional 
information and an opportunity to inspect the Property may be made available 
to qualified prospective purchasers. You are advised to independently verify the 
accuracy and completeness of all summaries and information contained herein, 
to consult with independent legal and financial advisors, and carefully investigate 
the economics of this transaction and Property’s suitability for your needs. ANY 
RELIANCE ON THE CONTENT OF THIS MEMORANDUM IS SOLELY AT 
YOUR OWN RISK.

The Owner expressly reserves the right, at its sole discretion, to reject any or all 
expressions of interest or offers to purchase the Property, and/or to terminate 
discussions at any time with or without notice to you. All offers, counteroffers, and 
negotiations shall be non-binding and neither CBRE, Inc. nor the Owner shall 
have any legal commitment or obligation except as set forth in a fully executed, 
definitive purchase and sale agreement delivered by the Owner.

Copyright Notice

© 2021 CBRE, Inc. All Rights Reserved. 
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Newly Opened LA Fitness (Opened 2019) Across the Street from This Bridgestone-Firestone Location



I N V E S T M E N T  S U M M A R Y
BRIDGESTONE-FIRESTONE  |  LOMBARD, IL  [CHICAGO MSA]

PRICE

$5,330,000
6.00% CAP Rate

ADDRESS
590 E Roosevelt Rd
Lombard, IL

APN
06-17-404-058

NET OPERATING INCOME
$319,801

BUILDING/LOT SIZE
8,500 SF / 1.19 Acres

YEAR BUILT
2012

TYPE OF OWNERSHIP
Fee Simple

SUMMARY

	
	 Corporate Guaranty
	 Bridgestone Corporation is a Fortune 500 company carrying an investment grade credit rating of “A” by S&P.  The lease carries a corporate 
guaranty with Bridgestone Retail Operations, LLC, the backer of all Firestone leases.

	 Absolute NNN Lease
	 The property carries a lease structured as absolute triple net, requiring no landlord responsibilities and offering an ideal lease structure for a 
passive investor.

	 High Traffic Corridor
	 Roosevelt Road averages over 40,000 vehicles per day, with Oakbrook Center, a 1 million+ square foot super regional mall just 2.5 miles east 
of the property, and the intersection with Interstate 365 just two miles west of the Property.  Additionally, Yorktown Center, a 1.2 million square foot super 
regional mall, sits only 1 mile south of the Property.

	 New Area Developments
	 Firestone is across the street from a newly redeveloped LA Fitness.  Less than two miles from the Property there is a 27 acre mixed-use 
development anchored by Golf Social, bringing additional traffic to an already high-traffic area.

	 Serves a Densely Populated Trade Area
	 Firestone serves a trade area with a dense population base of over 100,000 residents and an average annual household income of more than 
$115,000 within a 3-mile radius. 

	 Chicago MSA
	 Lombard is a suburb situated less than 8 miles from Chicago O’Hare International Airport and within the Chicago MSA, only 20 miles from 
Midway International Airport and the Chicago central business district near Lake Michigan.  
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T E N A N T  O V E R V I E W
BRIDGESTONE-FIRESTONE  |  LOMBARD, IL  [CHICAGO MSA]

Firestone Tire and Rubber Company is an American tire company founded by Harvey Firestone in 
1900. Firestone soon saw the huge potential for marketing tires for automobiles, and the company 
was a pioneer in the mass production of tires. Harvey Firestone had a personal friendship with 
Henry Ford and became the original equipment supplier of Ford Motor Company automobiles.

Bridgestone was founded in 1931 in Japan and became Japan’s largest tire manufacturer. In 
1988 Bridgestone acquired Firestone to transform into the world’s largest tire and rubber company 
with 2,200 locations,  143,600 employees and $32.9 Billion in Revenue. The operations in the 
Americas were renamed Bridgestone/Firestone, Inc and Bridgestone Retail Operations, LLC, 
comprises the entire U.S. retail division of Bridgestone/Firestone. Bridgestone is the ultimate 
parent company of the tenant. Bridgestone (NYSE: BRDCY) is ranked #365 on the Fortune 500 
list and has an “A” credit rating with S&P.

TENANT SUMMARY

Tenant Trade Name Firestone Complete Auto Care

Tenant Bridgestone Retail Operations, LLC

Headquartered Nashville, TN

Credit Rating “A” (Standard & Poor’s)

Total Revenues (Bridgestone Corporation) $30 Billion (2020)

Number of Locations 2,200

Year Founded 1900

Website www.BridgestoneAmericas.com /
www.FirestoneCompleteAutoCare.com

Bridgestone Retail Operations to Open Nearly 60 New 
Stores in 2021

www.bridgestoneamericas.com, March 29, 2021

Bridgestone Launches Firestone Direct to Deliver 
Convenient Mobile Vehicle Service to Customers’ 

Driveways
www.bridgestoneamericas.com, March 24, 2021

Bridgestone Recognized by General Motors as a 2019 
Supplier of the Year

www.bridgestoneamericas.com, July 7, 2020

BRIDGESTONE - FIRESTONE IN THE NEWS

http://www.BridgestoneAmericas.com
http://www.FirestoneCompleteAutoCare.com
https://www.bridgestoneamericas.com/en/newsroom/press-releases/2021/BSRO-New-Stores-in-2021
https://www.bridgestoneamericas.com/en/newsroom/press-releases/2021/BSRO-New-Stores-in-2021
https://www.bridgestoneamericas.com/en/newsroom/press-releases/2021/Bridgestone-launches-firestone-direct
https://www.bridgestoneamericas.com/en/newsroom/press-releases/2021/Bridgestone-launches-firestone-direct
https://www.bridgestoneamericas.com/en/newsroom/press-releases/2021/Bridgestone-launches-firestone-direct
https://www.goodwilleasterseals.org/application/files/4215/4809/2152/Release_Goodwill_Living_Rooms.pdf
https://www.bridgestoneamericas.com/en/newsroom/press-releases/2020v2/bridgestone-gm-2019-supplier-of-the-year
https://www.bridgestoneamericas.com/en/newsroom/press-releases/2020v2/bridgestone-gm-2019-supplier-of-the-year
https://www.goodwilleasterseals.org/application/files/9916/1048/0424/2020_GESMN_Annual_Report_1-11-21_reduced.pdf


You are solely responsible for independently verifying the information in this Memorandum. ANY RELIANCE ON IT IS SOLELY AT YOUR OWN RISK.

LEASE SUMMARY

Tenant Bridgestone Retail Operations, LLC

Lease Commencement 11/1/2012

Lease Expiration 10/31/2027

Renewal Options 5 (5)

Estoppel Certificate 15 Days Notice

Right of First Refusal
Tenant has right of first refusal with 15 days 
notice upon receipt of executed purchase 
agreement. 

L E A S E  S U M M A R Y
BRIDGESTONE-FIRESTONE  |  LOMBARD, IL  [CHICAGO MSA]

RENT SCHEDULE

Lease Term Year Start Year End Annual Rent Per SF
11/1/2012 10/31/2017 $281,956 $33.17

Current 11/1/2017 10/31/2022 $300,283 $35.33

11/1/2022 10/31/2027 $319,801 $37.62

Option 1 11/1/2027 10/31/2032 $340,588 $40.07

Option 2 11/1/2032 10/31/2037 $362,726 $42.67

Option 3 11/1/2037 10/31/2042 $386,304 $45.45

Option 4 11/1/2042 10/31/2047 $411,413 $48.40

Option 5 11/1/2047 10/31/2052 $438,155 $51.55

EXPENSES SUMMARY

Real Estate Tax Tenant Responsible

Property Insurance Tenant Responsible

Utilities Tenant Responsible

Roof & Structure Tenant Responsible

Parking Lot Tenant Responsible

HVAC Tenant Responsible

Repairs & Maintenance (CAM) Tenant Responsible



P R O P E R T Y  P H O T O
BRIDGESTONE-FIRESTONE  |  LOMBARD, IL  [CHICAGO MSA]

Excellent Visibility from Illinois Route 38: Major Arterial Route to I-88, I-294, Downtown Chicago



P R O P E R T Y  P H O T O
BRIDGESTONE-FIRESTONE  |  LOMBARD, IL  [CHICAGO MSA]

Shared Ingress-Egress with Complementary Retailer (DriveTime Auto Dealership), Complementary Retailer
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WILLOWBROOK
HIGH SCHOOL

MONTINI CATHOLIC
HIGH SCHOOL

GLENBARD EAST
HIGH SCHOOL

GLENN WESTLAKE
MIDDLE SCHOOL

T R A D E  A R E A
BRIDGESTONE-FIRESTONE  |  LOMBARD, IL  [CHICAGO MSA]



OAKBROOK 
CENTER

YORKTOWN
CENTER

P R O X I M I T Y  T O  M A J O R  T R A F F I C  D R I V E R S
BRIDGESTONE-FIRESTONE  |  LOMBARD, IL  [CHICAGO MSA]



THRIVING CHICAGO SUBURB

Located just eighteen miles to the west of downtown Chicago, the 
Village of Lombard is ideally situated for commuters traveling to and 
from the central business district. The city is also conveniently located 
just nine miles from O’Hare International Airport.

Locally, the city is known for its annual Lilac festival, held the first 
two weeks in May. Recent development activity in the city includes 
Bridge Point I-355, an industrial facility that encompasses 133,100 
square feet on 7.24 acres. The Village Board also approved zoning for 
redevelopment located on 27 acres, designed to become a mixed-use 
project to include residential, gas station, retail, a restaurant, and driving 
range.

LOMBARD CITY DEMOGRAPHICS

43,643 Citizens     2020 City Population Estimate
40.5 Years Old      2020 City Median Age
$102,095               2020 City Average Household Income

M A R K E T  S U M M A R Y
BRIDGESTONE-FIRESTONE  |  LOMBARD, IL  [CHICAGO MSA]

https://www.connectcre.com/chicago/bridge-cabot-partner-to-build-lombard-industrial/
https://www.villageoflombard.org/DocumentCenter/View/4360/Developments-PDF?bidId=


D E M O G R A P H I C S
BRIDGESTONE-FIRESTONE  |  LOMBARD, IL  [CHICAGO MSA]



D E M O G R A P H I C S
BRIDGESTONE-FIRESTONE  |  LOMBARD, IL  [CHICAGO MSA]

1 MILE 3 MILES 5 MILES

POPULATION

2020 Population - Current Year Estimate 11,277 101,665 266,935

2025 Population -  Five Year Projection 11,332 101,787 267,198

2010-2020 Annual Population Growth Rate 0.10% 0.02% 0.02%

GENERATIONS

Generation Z (Born 1999-2016) 21.0% 20.6% 23.0%

Millennials (Born 1981-1998) 23.3% 23.5% 22.0%

Generation X (Born 1965-1980) 20.1% 20.3% 20.5%

Baby Boomers (Born 1946-1964) 23.4% 22.7% 22.3%

8.4% 8.7% 7.9%

HOUSEHOLD INCOME

2020 Average Household Income $110,018 $115,036 $128,159

2025 Average Household Income $122,698 $125,631 $140,459

EDUCATION

High School Diploma 18.8% 17.5% 15.6%

Some College - No Degree 18.3% 18.0% 16.9%

Associate`s Degree 7.5% 6.9% 6.9%

Bachelor`s Degree 28.1% 30.0% 30.5%

Graduate or Professional Degree 20.1% 20.3% 22.3%

DAYTIME POPULATION

Daytime Workers 5,546 74,690 170,186

Daytime Residents 5,911 52,949 139,184



C O N S U M E R  B A S E  -  5  M I L E  R A D I U S
BRIDGESTONE-FIRESTONE  |  LOMBARD, IL  [CHICAGO MSA]

DOMINANT LIFEMODE GROUP

DOMINANT URBANIZATION GROUP

OTHER TOP SEGMENTS

18.4% 26.5%

13.0% 7.0%

70.4%

•	Prosperous domesticity
•	Slightly older couples, many of whom have 

already transitioned to empty nesters
•	Higher incomes and home values and much 

higher net worth
•	Prefer imported SUVs, serviced by a gas station 

or car dealer
•	Enjoy outdoor gardening, going to the beach, 

frequenting museums, attending rock concerts
•	Work on home improvement and remodeling 

projects but also hire contractors

•	 Prosperous married couples living in older suburban enclaves
•	 Ambitious and hard-working
•	 Serious shoppers, from Nordstrom’s to Marshalls or DSW
•	 Diverse population, primarily married couples, many with older children
•	 Financially responsible but still indulge in casino gambling and lotto

•	 Well educated, well read, and well capitalized
•	 Families include empty nesters and empty nester wannbes who still 

have adult children living at home
•	 Suburban lifestyle includes home remodeling and gardening plus 

active pursuit of sports and exercise
•	 Enjoy good food and wine
•	 Prefer late model, family-oriented vehicles: SUVs, minivans, and 

station wagons

•	 Independent, active seniors nearing the end of their careers or already 
in retirement

•	 Primarily singles living alone or empty nesters
•	 Those still active in the labor force are employed in professional 

occupations
•	 Actively pursuing a variety of leisure interests
•	 Active social lives include travel, plus concerts and museums

•	 Commuters value low density living, but demand proximity to jobs, 
entertainment and the amenities of an urban center

•	 Well-educated, two-income households accept long commute times to 
raise their children in these family-friendly neighborhoods

•	 Older householders have either retired in place, downsized, or purchased 
a seasonal home

PLEASANTVILLE UPSCALE AVENUES

SUBURBAN

SAVVY
SUBURBANITES GOLDEN YEARS

DOMINANT LIFE SEGMENT



C O N TA C T  U S

© 2021 CBRE, Inc. All rights reserved. This information has been obtained from sources believed reliable, but has not been verified for 
accuracy or completeness. You should conduct a careful, independent investigation of the property and verify all information. Any reliance 
on this information is solely at your own risk. CBRE and the CBRE logo are service marks of CBRE, Inc. All other marks displayed on this 
document are the property of their respective owners, and the use of such logos does not imply any affiliation with or endorsement of CBRE. 
Photos herein are the property of their respective owners. Use of these images without the express written consent of the owner is prohibited.

S E E  A L L  L I S T I N G S  A N D  L E A R N  M O R E  A B O U T  U S  AT 

W W W. C B R E . U S / I N V M I N N E A P O L I S R E TA I L

SEAN DOYLE
First Vice President

+1 612 336 4324
sean.doyle2@cbre.com

AJ PRINS
First Vice President

+1 612 336 4322
aj.prins@cbre.com

CORY VILLAUME
First Vice President

+1 612 336 4323
cory.villaume@cbre.com

MICHAEL KAIDER
ILLINOIS BROKER OF RECORD

Senior Vice President
+1 630 573 7015

michael.kaider@cbre.com

ALLEN LINDOW
First Vice President

+1 512 482 5519
allen.lindow@cbre.com

MATT HAZELTON
First Vice President

+1 612 336 4328
matt.hazelton@cbre.com

http://www.cbre.us/invminneapolisretail

