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CONFIDENTIALITY & DISCLAIMER

All materials and information received or derived from 23 Realty Advisors, LLC and Rod Noles, and
their respective directors, officers, agents, advisors, affiliates and/or any third party sources are
provided without representation or warranty as to completeness, veracity, or accuracy, condition of the
property, compliance or lack of compliance with applicable governmental requirements,
developability or suitability, financial performance of the property, projected financial performance of
the property for any party’s intended use or any and all other matters.

Neither 23 Realty Advisors, LLC and Rod Noles, and their respective directors, officers, agents,
advisors, or affiliates makes any representation or warranty, express or implied, as to accuracy or
completeness of the any materials or information provided, derived, or received. Materials and
information from any source, whether written or verbal, that may be furnished for review are not a
substitute for a party’s active conduct of its own due diligence to determine these and other matters
of significance to such party. 23 Realty Advisors, LLC and Rod Noles will not investigate or verify any such
matters or conduct due diligence for a party unless otherwise agreed in writing.

EACH PARTY SHALL CONDUCT ITS OWN INDEPENDENT INVESTIGATION AND DUE DILIGENCE.

Any party contemplating or under contract or in escrow for a transaction is urged to verify all information and
to conduct their own inspections and investigations including through appropriate third party
independent professionals selected by such party. All financial data should be verified by the party
including by obtaining and reading applicable documents and reports and consulting appropriate
independent professionals. Neither 23 Realty Advisors, LLC nor Rod Noles make any warranties and/or
representations regarding the veracity, completeness, or relevance of any financial data or assumptions.
Neither 23 Realty Advisors, LLC nor Rod Noles serve as a financial advisor to any party regarding any
proposed transaction. All data and assumptions regarding financial performance, including that used
for financial modeling purposes, may differ from actual data or performance. Any estimates of market
rents and/or projected rents that may be provided to a party do not necessarily mean that rents can be
established at or increased to that level. Parties must evaluate any applicable contractual and
governmental limitations as well as market conditions,vacancy factors and other issues in order to
determine rents from or for the property.

Legal questions should be discussed by the party with an attorney. Tax questions should be discussed by the
party with a certified public accountant or tax attorney. Title questions should be discussed by the party with a
title officer or attorney. Questions regarding the condition of the property and whether the property
complies with applicable governmental requirements should be discussed by the party with appropriate
engineers, architects, contractors, other consultants and governmental agencies. All properties and
services are marketed by 23 Realty Advisors, LLC and Rod Noles in compliance with all applicable fair housing
and equal opportunity laws.
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OFFERING SUMMARY

Sale Price:

Building Size:
Lot Size:
Price / SF:
Cap Rate:
NOI:

Year Built:

Zoning:

$1,446,716
9,100 SF
1.5 Acres
$158.98
6.0%
$86,803
2018

-2
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PROPERTY OVERVIEW

Absolute NNN 2018 Construction Dollar General. Approximately 12.25 years remaining on existing lease with four
(4) additional renewal periods of five (5) years each featuring 10% rent escalations at each renewal period.

PROPERTY HIGHLIGHTS
« Absolute NNN Lease

+ COVID-19 Resistant Tenant
+ Corporate Guaranty by Dollar General Corporation (NYSE: "DG")

« 2018 Construction
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PROPERTY DESCRIPTION

Absolute NNN 2018 Construction Dollar General. Approximately 12.25 years
remaining on existing lease with four (4) additional renewal periods of five (5) years
each featuring 10% rent escalations at each renewal period.

LOCATION DESCRIPTION

Located at the intersection of U.S. Highway 90 and Highway 101 with convenient
access to Interstate 10 (50,233 AADT). Central location near downtown Lacassine,
Louisiana and Lacassine industrial park.

Sty

| 404.422.7200



https://www.23advisors.com/team/

23realty advisors complete highlights
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LOCATION INFORMATION

Building Name Dollar General Lacassine, Louisiana
Street Address 19064 U.S. Highway 90

City, State, Zip Lacassine, LA 70650

County Jefferson Davis

Signal Intersection Yes

Nearest Highway Interstate 10

BUILDING INFORMATION

NoI $86,803.00
Cap Rate 6.0
Tenancy Single
Year Built 2018

Free Standing Yes

PROPERTY HIGHLIGHTS
+ Absolute NNN Lease

COVID-19 Resistant Tenant
Corporate Guaranty by Dollar General Corporation (NYSE: "DG")

2018 Construction

| 404.422.7200 PAGE 6
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EXHIBIT B - FINAL SITE PLAN - LACASSINE, LA - STORE # 18714
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Price $1,446,716
Price per SF $158.98
CAP Rate 6.00%
Cash-on-Cash Return (yr 1) 8.97 %
Total Return (yr 1) $51,769
Debt Coverage Ratio 1.43
Gross Scheduled Income $86,803
Other Income -
Total Scheduled Income $86,803
Vacancy Cost S0
Gross Income $86,803
Operating Expenses -
Net Operating Income $86,803
Pre-Tax Cash Flow $25,965
Down Payment $289,343
Loan Amount $1,012,700
Debt Service $60,838
Debt Service Monthly $5,069
Principal Reduction (yr 1) $25,804

| 404.422.7200 PAGE 14
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Commercial Real Estate Investment Sales Advisors

INCOME SUMMARY

GROSS INCOME $86,803

NET OPERATING INCOME $86,803

| 404.422.7200 PAGE 15
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POPULATION 2 MILES 5 MILES 10 MILES s
Total Population 237 2,615 14,019
Average age 40.0 38.1 36.7
Average age (Male) 35.3 35.1 34.4 Fentar
Average age (Female) 43.5 40.5 39.0
102
HOUSEHOLDS & INCOME 2 MILES 5 MILES 10 MILES
Total households 89 958 4986
# of persons per HH 2.7 2.7 2.8
Average HH income $63,901 $60,158 $58,948
Average house value $107,935 $101,121 $109,545

* Demographic data derived from 2010 US Census
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KORY PRYOR Listed in Conjunction with

Louisiana Real Estate Broker

license BROK.19143.A-ASA
kpryor@23advisors.com
Direct: 404.422.7200

GA #233371 // CO #100087645

PROFESSIONAL BACKGROUND

Kory is the managing broker and founder of 23 Realty Advisors. Prior to starting 23 Realty Advisors, Kory worked as a commercial real estate attorney focusing on
multifamily and retail development, acquisitions, dispositions, financing and operations, having worked on over $25BN of transactional volume. Kory is a highly experienced
commercial real estate broker that provides a thoughtful and hands on approach bringing an unparalleled level of transactional experience and knowledge to the table for his
clients. Kory currently resides in Vail, Colorado where he spends his free time snowboarding, mountain biking and hiking with his dogs, Asha and Ted.

EDUCATION

University of Florida, Bachelor of Arts, Cum Laude
Emory University School of Law, Juris Doctor

MEMBERSHIPS

Real Property Law Association

Amercian Apartment Owners Association
Mortgage Bankers Association

State of Georgia Bar Association

23 Realty Advisors
2121 N. Frontage Road West Suite 10
Vail, CO 81657
404.422.7200
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EQUAL HOUSING
OPPORTUNITY

e To help the buyer compare financing options.

e To provide information about comparable prop-
erties that have sold, so both clients may make
educated buying/selling decisions.

e To disclose financial qualifications of the buyer/
lessee to the seller/lessor.

e To explain real estate terms.

e To help buyers/lessees arrange for property in-
spections.

e To explain closing costs and procedures.
A dual agent may not disclose:

e Confidential information of one client to the
other, without the client’s permission.

e The price the seller/lessor will take other than the
listing price, without the permission of the seller/
lessor.

e The price the buyer/lessee is willing to pay, with-
out the permission of the buyer/lessee.

CONFIDENTIAL INFORMATION

Confidential information means information obtained
by a licensee from a client during the term of a bro-
kerage agreement that was made confidential by the
written request or written instruction of the client or
is information the disclosure of which could materially
harm the position of the client, unless at any time any
of the following occurs:

e The client permits the disclosure by word or con-
duct.

e The disclosure is required by law or would reveal
serious defect.

e The information becomes public from a source
other than the licensee.

Confidential information shall not be considered to be
about the physical condition of the property.

Confidential information can be disclosed by a
designated agent to his broker for the purpose of
seeking advice or assistance for the benefit of
the client.

CONCLUSION

The Louisiana Real Estate License Law and the
Louisiana Real Estate Commission Rules and
Regulations require a real estate licensee to pro-
vide you with this informational pamphlet on
brokerage agency relationships. For additional
information on agency disclosure matters, visit
the Louisiana Real Estate Commission website at:

www.lrec.gov

Louisiana Real Estate Commission
9071 Interline Avenue
Baton Rouge, LA 70809
1-800-821-4529 (LA only)
1-225-925-1923

CUSTOMER INFORMATION PAMPHLET

What Customers Need to Know
When Working With
Real Estate Brokers or Licensees

As real estate transactions have become more
complex and varied, real estate brokerage arrange-
ments have evolved to meet the changing needs of
customers entering this market. This pamphlet pro-
vides a description of the different types of broker-
age arrangements available to customers, so that
they may choose the brokerage services best suited
to their needs.

Under Louisiana’s real estate agency law, a licen-
see engaged in any real estate transaction shall be
considered to be representing the person with whom
he/she is working, unless there is a written agree-
ment between the broker and the person providing
that there is a different relationship or the licensee is
performing only ministerial acts on behalf of the per-
son.

A real estate broker and his/her associated licen-
sees can provide valuable real estate services,
whether in the form of basic customer services, or
through client-level agency representation. The ser-
vices you expect will depend upon the legal relation-
ship you establish with the company. It is important
for you to discuss the information contained inside
with the real estate licensee, and to agree on
whether your business relationship will be that of a
customer or a client, and if a client, the type of
agency relationship that will be in your best interest.

This information is provided in accordance with R.S. 37:1455
(A)(21) and R.S. 37:1467 to help you be more informed in
the buying, selling, or leasing of real estate. In whatever
manner you choose to be represented, the goal is generally
the same. The real estate licensee is trying to assist you in
the sale, purchase, or lease of real estate upon terms accept-
able to all parties. For additional information, you may con-
tact the Louisiana Real Estate Commission at 1-800-821-
4529 or 1-225-925-1923.




The customer is a person who is provided
services by a real estate licensee, but who is
not a client of the real estate licensee be-
cause the licensee is only performing minis-
terial acts. In this case, the real estate licen-
see is not acting as an agent. The actual
services you receive from a real estate licen-
see depend on the arrangement that is es-
tablished between you and the licensee.

Licensees are allowed to provide ministerial
acts to customers without creating an
agency relationship; ministerial acts are acts
that a licensee may perform for a person
that are informative in nature. Examples
include, but are not limited to:

e Responding to phone inquiries by per-
sons as to the availability and pricing of
brokerage services or pricing on a par-
ticular piece of property or location of a
property.

e Conducting an open house and respond-
ing to questions about the property
from a person.

e Setting an appointment to view a prop-
erty.

e Responding to questions from persons
walking into a licensee’s office concern-
ing brokerage services offered or par-
ticular properties.

e Accompanying an appraiser, inspector,
contractor, or similar third party on a
visit to a property.

e Describing a property or the property’s
condition, in response to a person’s in-
quiry.

e Completing business or factual informa-
tion for a person represented by an-
other licensee on an offer or contract to
purchase.

e Showing a person through a property
being sold by an owner on his/her own
behalf.

e Referral to another broker or service
provider.

A clientis one who engages a licensee for profes-
sional advice and services as their agent.

Agency means a relationship in which a real
estate broker or licensee represents a client by
the client’s consent, whether expressed or im-
plied, in an immovable property transaction. An
agency relationship is formed when a real es-
tate licensee works for you in your best interest
and represents you. Agency relationships can
be formed with buyers/sellers and lessors/
lessees.

Designated agency means the agency relation-
ship that shall be presumed to exist when a li-
censee engaged in any real estate transaction, is
working with a client, unless there is a written
agreement providing for a different relation-
ship..

e The law presumes that the real estate licen-
see you work with is your designated agent,
unless you have a written agreement other-
wise.

e No other licensees in the office work for
you, unless disclosed and approved by you.

e  You should confine your discussions of buy-
ing/selling to your designated agent or
agents only.

e To obey all lawful requests
e To promote your best interest

e To exercise reasonable skill and care

e To keep information that could materially
harm your negotiation position confiden-
tial

e To present all offers in a timely manner

e To seek a transaction at the price and
terms acceptable to you

e To account for all money or property re-
ceived from the client in a timely manner.

Note: When representing you as a client, your
agent does not breach their duty to you by
showing alternate properties to the buyers,
showing properties in which you are interested
to other buyer clients, or receiving compensa-
tion based on a percentage of the property
sales price.

Dual agency means an agency relationship in
which a licensee is working with both buyer
and seller or both landlord and tenant in the
same transaction. However, such a relation-
ship shall not constitute dual agency if the li-
censee is the seller of property that he owns or
if the property is owned by a real estate busi-
ness of which the licensee is the sole proprie-
tor and agent. A dual agency relationship shall
not be construed to exist in a circumstance in
which the licensee is working with both land-
lord and tenant as to a lease which does not
exceed a term of three years and the licensee
is the landlord.

Dual agency is allowed only when informed
consent is presumed to have been given by
any client who signed the dual agency disclo-
sure form prescribed by the Louisiana Real
Estate Commission. Specific duties owed to
both buyer/seller and lessor/lessee are:

e To treat all clients honestly.

e To provide factual information about the
property.

e To disclose all latent material defects in
the property that are known to them.

(cont. on back)

Your signature only confirms that you have
received information on agency law and in no
way enters you into a contract.

O Buyer(s)/Lessee(s)

Signature

Print name and date

Signature

Print name and date

O Seller(s)/Lessor(s)

Signature

Print name and date

Signature

Print name and date

O Licensee

Signature

Rod Noles  10.29.20

Print name and date

This form will be maintained by the real estate licensee for
a period of five years, in accordance with Chapter 37,
Section 3703.D of the Louisiana Real Estate Commission
Rules and Regulations.
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Customer Information Form

What Customers Need to Know When Working With Real Estate Brokers or Licensees

This document describes the various types of agency relationships that can exist in real
estate transactions.

AGENCY means a relationship in which a real estate broker or licensee represents a client
by the client’s consent, whether expressed or implied, in an immovable property transac-
tion. An agency relationship is formed when a real estate licensee works for you in your
best interest and represents you. Agency relationships can be formed with buyers/sellers
and lessors/lessees.

DESIGNATED AGENCY means the agency relationship that shall be presumed to exist
when a licensee engaged in any real estate transaction, except as otherwise provided in LA
R.S. 9:3891, is working with a client, unless there is a written agreement providing for a
different relationship.

e The law presumes that the real estate licensee you work with is your designated agent,
unless you have a written agreement otherwise.

e No other licensees in the office work for you, unless disclosed and approved by you.

e You should confine your discussions of buying/selling to your designated agent or
agents only.

DUAL AGENCY means an agency relationship in which a licensee is working with both
buyer and seller or both landlord and tenant in the same transaction. Such a relationship
shall not constitute dual agency if the licensee is the seller of property that he/she owns or
if the property is owned by a real estate business of which the licensee is the sole proprie-
tor and agent. A dual agency relationship shall not be construed to exist in a circumstance
in which the licensee is working with both landlord and tenant as to a lease that does not
exceed a term of three years and the licensee is the landlord. Dual agency is allowed only
when informed consent is presumed to have been given by any client who signed the dual
agency disclosure form prescribed by the Louisiana Real Estate Commission. Specific du-
ties owed to both buyer/seller and lessor/lessee are:

To treat all clients honestly.

To provide factual information about the property.

To disclose all latent material defects in the property that are known to them.

To help the buyer compare financing options.

To provide information about comparable properties that have sold, so that both clients
may make educated buying/selling decisions.

To disclose financial qualifications to the buyer/lessee to the seller/lessor.

To explain real estate terms.

To help buyers/lessees arrange for property inspections

To explain closing costs and procedures.

CONFIDENTIAL INFORMATION means information obtained by a licensee from a client
during the term of a brokerage agreement that was made confidential by the written re-
quest or written instruction of the client or is information the disclosure of which could ma-
terially harm the position of the client, unless at any time any of the following occur:

e The client permits the disclosure by word or conduct.
e The disclosure is required by law or would reveal serious defect.
e The information became public from a source other than the licensee.

By signing below you acknowledge that you have read and understand this form and that
you are authorized to sign this form in the capacity in which you have signed.

Buyer/Lessee: Seller/Lessor:
By: By:

Title: Title:

Date: Date:
Licensee: Licensee:
Date: Date:

AgencyForm Rev. 10/10





