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Executive Summary

1796 North Clinton Street, Defiance, OH 43512

FINANCIAL SUMMARY
Price $1,389,000
Cap Rate 4.50%
Building Size 2,314 SF
Net Cash Flow 4.50% $62,500
Year Built 2021
Lot Size .57 Acres
LEASE SUMMARY
Lease Type Triple-Net (NNN) Ground Lease
Tenant Chipotle
Guarantor Chipotle Mexican Grill, Inc., a Delawgre
Corporation
Roof & Structure Tenant Responsible
Est. Lease Commencement Date February 2021
Est. Lease Expiration Date February 2031
Lease Term 10 Years

Rental Increases 10% Every 5 Years
Renewal Options 5, b Year Options

Right of First Refusal 15 Days

MARCUS & MILLICHAP

ANNUALIZED OPERATING DATA

Lease Years
1-5
6-10
Options
Option 1
Option 2
Option 3
Option 4
Option 5

Annual Rent
$62,500.00
$68,750.00
Annual Rent
$75,625.00
$83,187.00
$91,505.70
$100,656.27
$110,721.90

Cap Rate
4.50%
4.95%

Cap Rate
5.44%
5.99%
6.59%
7.25%
7.97%

' Base Rent
' Net Operating Income
- Average Cap Rate for Primary Term

Total Return

$62,500
$62,500

4.73%

4.50% $62,500

3 /I Chipotle Ground Lease



PHOTO AS OE11/17/2020

. Walmar't

BIG @&
1OTS! &

per suppLies pLUS [NRIRNENNSS - - -5 O sy Sl LT I

e - B e o LTpnla ag e AutoFartsle

fc-,aj FRISCH'S

= BIG BOY'

j = o B Mastheest Bhis

T T T R, T, T, Yr—,

i) RutoZone

MARCUS & MILLICHAP 4 /I Chipotle Ground Lease




PHOTO AS OF11/17/2020

EFIANCE

800 STUDENTS ] MCDONALD’S

2 - ‘ pleggeng @ . X a4 WL
£ : ; 3 - L & remler‘ .- - : * “' | 3 e - - s romT
el | B D0 S SHOE DEPT.
= - - - R - B - !

9 JOANN Sl o 0 ¥ Bath&BodyWorks _;- s
i et e e et ~ MOVIEScooP B

—— S

GameStnll
“--*AT&TK A Y

EEEEEEEEEE

AspenDentaI _' P < i) & OemsssetilRE s e ==

.I" f{'.‘;r; =

_////f/f//- ——
'///////////H

MARCUS & MILLICHAP 5/ Chipotle Ground Lease




F 11/17/2020 g

) Advance/s= B~y Qe B e o |
AutoPartsis : : TR -
S 2B e
SHERWIN |
WiLLIAMS.

GameStop 2
q“ 5AT&TK A Y

JEWELER

- tmpl(al[jAFE

= AspenDental

s © TACOBELL

6 // Chipotle Ground Lease




T —

~ R S

Decs

Property

*

*_INVESTMENT HIGHLIGHTS

» New 10-Year Triple-Net (NNN) Corporate Ground Lease

» 10% Rental Increases Every 5 Years

» 2021 Construction with “Chipotlane” Drive-Thru Concept

» 21,603 Residents within a 5-Mile Radius

» Outparcel to Walmart in the City’s Main Retail Corridor - Surrounding Retail Tenants
Include Lowe's, Meijer, Menard’s, Kohl's, ALDI, Hobby Lobby, and More

» Low Price Point and Rent

» Down the Road (Less Than 1 Mile) from Defiance College (800 Students)

» Average Household Income Exceeds $77,000 in Immediate Area

» Excellent Visibility Along North Clinton Street (16,300+ Cars/Day), the City’s Primary
Thoroughfare

» Located Immediately Off US Highway 24, with Direct Access to Toledo and Fort Wayne

MARCUS & MILLICHAP

@ DEMOGRAPHICS 1-mile 3-miles 5-miles

Population

2025 Projection
2020 Estimate

Households

15,869
15,964

21,478
21,603

2025 Projection
2020 Estimate

6,294
6,300

8,588
8,590

2020 Est. Average
Household Income

2020 Est. Median
Household Income

2020 Est. Per
Capita Income

$77,551

$63,063

$29,874

$71,746

$58,459

$28,791

$72,604

$60,391

$29,258
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-Tenant Overview

¢ CHIPOTLE

REPRESENTATIVE PHOTO

Newport Beach, California

Chipotle Mexican Grill, Inc. (NYSE: CMG) is an American chain of fast casual
restaurants in the United States, United Kingdom, Canada, Germany, and
France, known for its large burritos, assembly-line production, and use of natural
ingredients. Founded in 1993, Chipotle is one of the first chains of fast casual
dining establishments, offering more than 65,000 combinations of burritos, soft

tacos, crispy tacos, chips and salsa, beer, and margaritas.

MARCUS & MILLICHAP

Headquarters Stock Symbol Founded Locations Website

NYSE: CMG 1993 2,600+ www.chipotle.com

The company has also released a mission statement called Food with Integrity,
which highlights its efforts in using organic ingredients and serving more naturally
raised meat than any other restaurant chain. The company’s revenue in Q3 of
2020 was $1.6 billion, an increase of 14.1% compared to the third quarter of
2019.
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Restaurant Business Online | October 21, 2020

“‘Despite COVID, this third quarter talks to the power of our brand and the power of our
culture,” CEO Brian Niccol said during a conference call with analysts.

Digital sales remain a major bright spot for the chain, growing 202.5% year over year
to $776.4 million. Digital orders now make up 48.8% of sales, with about half of those
orders for delivery and the rest for order-ahead transactions, such as in-store pickup and
Chipotlane drive-thrus.

Chipotle opened 44 new units during Q3, and closed three stores, bringing its total count

to 2,710 locations. Of those 44 new restaurants, 26 included a Chipotlane.

The drive-thrus are significant for the chain, generating about 10% more in sales than
stores without Chipotlanes.

‘We're in the phase of proving the digital drive-thru of the future, and I'm glad we’re on the

front end of it,” Niccol said.”

MARCUS & MILLICHAP

QSR Magazine | October 2020

“It was big and buzzy news late last year when Chipotle eclipsed $1 billion in digital
sales—a milestone it hastily chased as consumer behavior shifted toward convenience,
from expanded delivery to awareness to ‘Chipotlane’ order-ahead lanes, in-store pickup

shelves, and a second make-line dedicated to off-premises execution.

Among the countless ways COVID-19 has been characterized in the past seven-plus
months, a reality for many restaurants, especially quick-serves, is that it didn’t invent new
trends so much as it lit a fire under previously accelerating ones. None more so than
digital.

And now, less than a year later, Chipotle’s billion-dollar mark proved just a precursor. CEO
Brian Niccol said Wednesday the brand’s digital sales are on pace to not just reach $2.5
billion in 2020, but exceed the figure. For perspective, Chipotle today is pushing digital
average-unit volumes of ‘well over $1 million.” It was just a few hundred thousand a few
years ago. This means Chipotle’s second-make lines alone—with no in-store element—are
generating AUVs that would have ranked 36th among America’s top-50 highest grossing
fast-food brands by sales per unit in 2019, ahead of Dunkin’ at $968,000. Also, 50th for

full-service chains, more than $200,000 clear of Waffle House.”
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Defiance is a city in and the county seat of Defiance County, Ohio, located ap-
proximately 55 miles southwest of Toledo and 47 miles northeast of Fort Wayne,
Indiana in Ohio’s northwestern corner. The city’s estimated population in 2019
was just under 17,000 people. Defiance has a strong economy, with several small
businesses lining the thriving downtown district, neighborhood business corridors,

and regional shopping centers and large retailers.

The city is home to Defiance College, a private college with approximately 800 stu-
dents. The campus is located on 150 acres in a residential area of Defiance, which

includes 19 buildings and access to the 200-acre Thoreau Wildlife Sanctuary.

MARCUS & MILLICHAP

Swanton

< 1 Mile

to Defiance College

5 Miles
to Defiance Memorial
Airport

46 Miles

to Fort Wayne, Indiana

56 Miles
to Toledo, Ohio

The city of Defiance is centrally located between the markets in Cleveland, Cin-
cinnati, Indianapolis, Columbus, Detroit, and Chicago. Global companies, such as

General Motors, Johns Manville, and Parker-Hannifin, have operations in the city.

Defiance County covers 412 square miles and is comprised of twelve townships:
Adams, Defiance, Delaware, Farmer, Hicksville, Highland, Mark, Milford, Noble,
Richland, Tiffin, and Washington. The county offers a variety of cultural opportu-
nities from its large, enclosed shopping and strip malls to the many quaint fami-
ly-owned specialty shops. The region’s rolling farm land draws in visitors from all

over the country.
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exclusively listed by

Mark J. Ruble

Executive Managing Director
602 687 6766
mruble@marcusmillichap.com

Brennan Clegg

Associate Advisor

602.687.6698
brennan.clegg@marcusmillichap.com

NET LEASED DISCLAIMER

Marcus & Millichap hereby advises all prospective purchasers of Net Leased property as follows:

By accepting this Marketing Brochure, you agree to treat the information contained herein regarding the lease terms as
confidential and proprietary and to only use such information to evaluate a potential purchase of this net leased property.

The information contained in this Marketing Brochure has been obtained from sources we believe to be reliable. However,
Marcus & Millichap has not and will not verify any of this information, nor has Marcus & Millichap conducted any
investigation regarding these matters. Marcus & Millichap makes no guarantee, warranty or representation whatsoever
about the accuracy or completeness of any information provided.

As the Buyer of a net leased property, it is the Buyer's responsibility to independently confirm the accuracy and completeness
of all material information before completing any purchase. This Marketing Brochure is not a substitute for your thorough
due diligence investigation of this investment opportunity. Marcus & Millichap expressly denies any obligation to conduct a
due diligence examination of this Property for Buyer.

Any projections, opinions, assumptions or estimates used in this Marketing Brochure are for example only and do not
represent the current or future performance of this property. The value of a net leased property to you depends on factors
that should be evaluated by you and your tax, financial and legal advisors.

Buyer and Buyer's tax, financial, legal, and construction advisors should conduct a careful, independent investigation
of any net leased property to determine to your satisfaction with the suitability of the property for your needs. Like all
real estate investments, this investment carries significant risks. Buyer and Buyer’s legal and financial advisors must
request and carefully review all legal and financial documents related to the property and tenant. While the tenant’s past
performance at this or other locations is an important consideration, it is not a guarantee of future success. Similarly,
the lease rate for some properties, including newly-constructed facilities or newly-acquired locations, may be set based
on a tenant’s projected sales with little or no record of actual performance, or comparable rents for the area. Returns are
not guaranteed; the tenant and any guarantors may fail to pay the lease rent or property taxes, or may fail to comply with
other material terms of the lease; cash flow may be interrupted in part or in whole due to market, economic, environmental
or other conditions. Regardless of tenant history and lease guarantees, Buyer is responsible for conducting his her own
investigation of all matters affecting the intrinsic value of the property and the value of any long-term lease, including
the likelihood of locating a replacement tenant if the current tenant should default or abandon the property, and the lease
terms that Buyer may be able to negotiate with a potential replacement tenant considering the location of the property, and
Buyer’s legal ability to make alternate use of the property.

CONFIDENTIALITY AGREEMENT
The information contained in the following offering memorandum is proprietary and strictly confidential. It is intended to be
reviewed only by the party receiving it from Marcus & Millichap and it should not be made available to any other person or

Chris N. Lind

Senior Vice President

602 687 6780
chris.lind@marcusmillichap.com

Michael Glass
Broker of Record
License: BRK.2007005898

Jamie A. Medress

Executive Managing Director
602 687 6778
jmedress@marcusmillichap.com

Offices Nationwide
www.marcusmillichap.com

entity without the written consent of Marcus & Millichap. By taking possession of and reviewing the information contained
herein the recipient agrees to hold and treat all such information in the strictest confidence. The recipient further agrees
that recipient will not photocopy or duplicate any part of the offering memorandum. If you have no interest in the subject
property at this time, please return this offering memorandum to Marcus & Millichap.

This offering memorandum has been prepared to provide summary, unverified financial and physical information
to prospective purchasers, and to establish only a preliminary level of interest in the subject property. The information
contained herein is not a substitute for a thorough due diligence investigation. Marcus & Millichap has not made any
investigation, and makes no warranty or representation with respect to the income or expenses for the subject property,
the future projected financial performance of the property, the size and square footage of the property and improvements,
the presence or absence of contaminating substances, PCBs or ashestos, the compliance with local, state and federal
regulations, the physical condition of the improvements thereon, or the financial condition or business prospects of any
tenant, or any tenant’s plans or intentions to continue its occupancy of the subject property. The information contained in
this offering memorandum has been obtained from sources we believe to be reliable; however, Marcus & Millichap has not
verified, and will not verify, any of the information contained herein, nor has Marcus & Millichap conducted any investigation
regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of
the information provided. All potential buyers must take appropriate measures to verify all of the information set forth
herein. Prospective buyers shall be responsible for their costs and expenses of investigating the subject property.

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONTACT THE MARCUS & MILLICHAP AGENT FOR MORE
DETAILS.

SPECIAL COVID-19 NOTICE

All potential buyers are strongly advised to take advantage of their opportunities and obligations to conduct thorough due
diligence and seek expert opinions as they may deem necessary, especially given the unpredictable changes resulting
from the continuing COVID-19 pandemic. Marcus & Millichap has not been retained to perform, and cannot conduct, due
diligence on behalf of any prospective purchaser. Marcus & Millichap’s principal expertise is in marketing investment
properties and acting as intermediaries between buyers and sellers. Marcus & Millichap and its investment professionals
cannot and will not act as lawyers, accountants, contractors, or engineers. All potential buyers are admonished and
advised to engage other professionals on legal issues, tax, regulatory, financial, and accounting matters, and for questions
involving the property’s physical condition or financial outlook. Projections and pro forma financial statements are not
guarantees and, given the potential volatility created by COVID-19, all potential buyers should be comfortable with and rely
solely on their own projections, analyses, and decision-making.
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