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C O N F I D E N T I A L I T Y & D I S C L A I M E R
The information contained in the following Marketing Brochure is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving it from Marcus  

& Millichap and should not be made available to any other person or entity without the written consent of Marcus & Millichap. This Marketing Brochure has been prepared  to

provide summary, unverified information to prospective purchasers, and to establish only a preliminary level of interest in the subject property. The information contained

herein is not a substitute for a thorough due diligence investigation. Marcus & Millichap has not made any investigation, and makes no warranty or representation, with 

respect  to the income or expenses for the subject property, the future projected financial performance of the property, the size and square footage of the property and 

improvements,  the presence or absence of contaminating substances, PCB's or asbestos, the compliance with State and Federal regulations, the physical condition of the 

improvements thereon,  or the financial condition or business prospects of any tenant, or any tenant's plans or intentions to continue its occupancy of the subject property. The 

information contained  in this Marketing Brochure has been obtained from sources we believe to be reliable; however, Marcus & Millichap has not verified, and will not verify,

any of the information contained herein, nor has Marcus & Millichap conducted any investigation regarding these matters and makes no warranty or representation 

whatsoever regarding the accuracy  or completeness of the information provided. All potential buyers must take appropriate measures to verify all of the information set forth 

herein. Marcus & Millichap is a service  mark of Marcus & Millichap Real Estate Investment Services, Inc. © 2018 Marcus & Millichap. All rights reserved.

N O N - E N D ORSE M E N T NOTICE
Marcus & Millichap is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee identified in this marketing package. The presence of any 

corporation's  logo or name is not intended to indicate or imply affiliation with, or sponsorship or endorsement by, said corporation of Marcus & Millichap, its affiliates or 

subsidiaries, or  any agent, product, service, or commercial listing of Marcus & Millichap, and is solely included for the purpose of providing tenant lessee information about 

this listing to  prospective customers.

 OFFICES THROUGHOUT THE U.S. AND CANADA
www.marcusmillichap.com

Activity ID: ZAB0160354
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All potential buyers are strongly advised to take advantage of their opportunities and obligations to 

conduct thorough due diligence and seek expert opinions as they may deem necessary, especially given 

the unpredictable changes resulting from the continuing COVID-19 pandemic. Marcus & Millichap has 

not been retained to perform, and cannot conduct, due diligence on behalf of any prospective purchaser. 

Marcus & Millichap’s principal expertise is in marketing investment properties and acting as 

intermediaries between buyers and sellers. Marcus & Millichap and its investment professionals cannot 

and will not act as lawyers, accountants, contractors, or engineers. All potential buyers are admonished 

and advised to engage other professionals on legal issues, tax, regulatory, financial, and accounting 

matters, and for questions involving the property’s physical condition or financial outlook. Projections 

and pro forma financial statements are not guarantees and, given the potential volatility created by 

COVID-19, all potential buyers should be comfortable with and rely solely on their own projections, 

analyses, and decision-making.
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www.marcusmillichap.com
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Investment Highlights Property Highlights

1005 Bitters Rd

San Antonio, TX 78216

• Currently Tenanted C-Store. Lease Can Be
Terminated Upon Closing

• Potential Income Generator is to Add a Kitchen
and Use the 2 Large Patios on the Property

• Located on the Lighted Intersection of W Bitters
Rd and Partridge Trail

• Located on W Bitters Rd in North Central
Submarket of San Antonio, TX

• Population of 40,458 in a 2-Mile Radius with an
Average Income of $103,000

• Major Traffic and Economic Drivers Include San
Antonio International Airport, Hidden Forest
Elementary School, Silver Horn Golf Club, UTSA, La
Cantera Resort, Six Flags, Joint Base San Antonio
Bullis and Many More

Salient Facts

• 0.5 Acres
• 2,379 SF C-Store

• 2 MPDs – 4 Pumps

• Branded as Valero

• 2 Patios on the Property

• Tanks were installed in 2004; Double Wall Steel FRP

Listing Price: $950,000
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Hwy 1604  164,218 VPD
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The San Antonio metro is located in the southern portion of central Texas, covering
412 square miles and straddling the Interstate 35 Corridor, one of the fastest-growing
areas in the state. The metro encompasses eight counties: Bandera, Atascosa, Kendall,
Comal, Bexar, Guadalupe, Medina and Wilson. Situated only 145 miles from Nuevo
Laredo, Mexico, San Antonio is an easy drive on Interstate 35 from the border and
serves as a major gateway between the United States and Mexico. The area is further
enhanced by an extensive transportation network that provides shipping options to
domestic and international markets as well as the Eagle Ford Shale formation that
runs through Atascosa and Wilson counties. San Antonio is the most populous city in
the metro, housing more than 1.4 million residents.

METRO HIGHLIGHTS

MAJOR TECHNOLOGY PRESENCE
Tech companies are drawn to one of the nation’s most 
educated labor pools, boosting professional and 
business services growth. Firms with local presence 
include Dell, IBM, Oracle and VMWare.

EMPLOYMENT GROWTH
The metro ranks above the nation for employment 
gains, with payrolls expected to exceed the U.S. growth 
rate during the next five years.

STRONG POPULATION GAINS
Employment opportunities will attract skilled job seekers to 
the region, boosting the number of residents. 
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M A R K E T  O V E R V I E W // S h e l l  G a s  S t a t i o n

SAN ANTONIO // E c o n o m y

▪ Located within a border state, the metro benefits significantly from international trade due to 
the North American Free Trade Agreement (NAFTA). 

▪ The government is a significant driver in the local economy, as Austin is the state capital and 
home to an IRS regional processing center as well as military bases.

▪ The metro is a vibrant technology hub with industries that include semiconductor and related 
equipment manufacturing, along with computer and software development. High-tech firms 
with local operations include Facebook, Apple, Dropbox and Amazon.

SHARE OF 2018 TOTAL EMPLOYMENT

MANUFACTURING PROFESSIONAL AND

BUSINESS SERVICES
GOVERNMENT LEISURE AND HOSPITALITY    FINANCIAL ACTIVITIES

CONSTRUCTION
2%

INFORMATION OTHER SERVICES 

4%

5% 13% 16% 13% 8%

5% 16%18%

AND UTILITIES

TRADE, TRANSPORTATION

HEALTH SERVICES

EDUCATION AND
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INFORMATION ABOUT BROKERAGE SERVICES
Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:

• A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.

• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):

• Put the interests of the client above all others, including the broker’s own interests;

• Inform the client of any material information about the property or transaction received by the broker;

• Answer the client’s questions and present any offer to or counter-offer from the client; and

• Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner, usually in a written listing to sell or property

management agreement. An owner's agent must perform the broker’s minimum duties above and must inform the owner of any material information about the property or transaction known

by the agent, including information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer's agent

must perform the broker’s minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information disclosed

to the agent by the seller or seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written

agreement must state who will pay the broker and, in conspicuous bold or underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:

• Must treat all parties to the transaction impartially and fairly;

• May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice to,

and carry out the instructions of each party to the transaction.

• Must not, unless specifically authorized in writing to do so by the party, disclose:

▪ that the owner will accept a price less than the written asking price;

▪ that the buyer/tenant will pay a price greater than the price submitted in a written offer; and

▪ any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent

the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:

• The broker’s duties and responsibilities to you, and your obligations under the representation agreement.

• Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please

acknowledge receipt of this notice below and retain a copy for your records.

Information available at www.trec.texas.govRegulated by the Texas Real Estate Commission

IABS 1-0

11-2-2015

Marcus & Millichap 9002994 tim.speck@marcusmillichap.com 972-755-5200

Licensed Broker /Broker Firm Name or Primary Assumed Business Name License No. Email Phone

Tim A. Speck 432723 tim.speck@marcusmillichap.com 972-755-5200

Designated Broker of Firm License No. Email Phone

Bruce Bentley 622963 bruce.bentley@marcusmillichap.com 512-338-7800

Licensed Supervisor of Sales Agent/Associate License No. Email Phone

Sales Agent/Associate’s Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date




