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CONFIDENTIALITY AND DISCLAIMER

NON-ENDORSEMENT NOTICE

The information contained in the following Marketing Brochure is proprietary and 
strictly confidential. It is intended to be reviewed only by the party receiving it from 
Marcus & Millichap Real Estate Investment Services of Florida, Inc. and should not be 
made available to any other person or entity without the written consent of Marcus & 
Millichap. This Marketing Brochure has been prepared to provide summary, unverified 
information to prospective purchasers, and to establish only a preliminary level of 
interest in the subject property. The information contained herein is not a substitute 
for a thorough due diligence investigation. Marcus & Millichap has not made any 
investigation, and makes no warranty or representation, with respect to the income 
or expenses for the subject property, the future projected financial performance of the 
property, the size and square footage of the property and improvements, the presence 
or absence of contaminating substances, PCB’s or asbestos, the compliance with 
State and Federal regulations, the physical condition of the improvements thereon, 
or the financial condition or business prospects of any tenant, or any tenant’s plans or 
intentions to continue its occupancy of the subject property. The information contained 
in this Marketing Brochure has been obtained from sources we believe to be reliable; 
however, Marcus & Millichap has not verified, and will not verify, any of the information 
contained herein, nor has Marcus & Millichap conducted any investigation regarding 
these matters and makes no warranty or representation whatsoever regarding the 
accuracy or completeness of the information provided. All potential buyers must take 
appropriate measures to verify all of the information set forth herein.

Marcus & Millichap hereby advises all prospective purchasers of Net Leased property 
as follows:

The information contained in this Marketing Brochure has been obtained from sources 
we believe to be reliable. However, Marcus & Millichap has not and will not verify any 
of this information, nor has Marcus & Millichap conducted any investigation regarding 
these matters. Marcus & Millichap makes no guarantee, warranty or representation 
whatsoever about the accuracy or completeness of any information provided.

As the Buyer of a net leased property, it is the Buyer’s responsibility to independently 
confirm the accuracy and completeness of all material information before completing 
any purchase. This Marketing Brochure is not a substitute for your thorough due 
diligence investigation of this investment opportunity. Marcus & Millichap expressly 
denies any obligation to conduct a due diligence examination of this Property for Buyer.

Any projections, opinions, assumptions or estimates used in this Marketing Brochure 
are for example only and do not represent the current or future performance of this 
property. The value of a net leased property to you depends on factors that should be 
evaluated by you and your tax, financial and legal advisors.

Buyer and Buyer’s tax, financial, legal, and construction advisors should conduct a 
careful, independent investigation of any net leased property to determine to your 
satisfaction with the suitability of the property for your needs.

Like all real estate investments, this investment carries significant risks. Buyer and 
Buyer’s legal and financial advisors must request and carefully review all legal 
and financial documents related to the property and tenant. While the tenant’s 
past performance at this or other locations is an important consideration, it is not a 
guarantee of future success.Similarly, the lease rate for some properties, including 
newly-constructed facilities or newly-acquired locations, may be set based on a 
tenant’s projected sales with little or no record of actual performance, or comparable 
rents for the area. Returns are not guaranteed; the tenant and any guarantors may fail 
to pay the lease rent or property taxes, or may fail to comply with other material terms 
of the lease; cash flow may be interrupted in part or in whole due to market, economic, 
environmental or other conditions. Regardless of tenant history and lease guarantees, 
Buyer is responsible for conducting his/her own investigation of all matters affecting 
the intrinsic value of the property and the value of any long-term lease, including 
the likelihood of locating a replacement tenant if the current tenant should default or 
abandon the property, and the lease terms that Buyer may be able to negotiate with a 
potential replacement tenant considering the location of the property, and Buyer’s legal 
ability to make alternate use of the property.

By accepting this Marketing Brochure you agree to release Marcus & Millichap Real 
Estate Investment Services and hold it harmless from any kind of claim, cost, expense, 
or liability arising out of your investigation and/or purchase of this net leased property.

Marcus & Millichap is not affiliated with, sponsored by, or endorsed by any commercial 
tenant or lessee identified in this marketing package. The presence of any corporation’s 
logo or name is not intended to indicate or imply affiliation with, or sponsorship or 
endorsement by, said corporation of Marcus & Millichap, its affiliates or subsidiaries, or 
any agent, product, service, or commercial listing of Marcus & Millichap, and is solely 
included for the purpose of providing tenant lessee information about this listing to 
prospective customers.

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONSULT 
YOUR MARCUS & MILLICHAP AGENT FOR MORE DETAILS.

NET LEASED DISCLAIMER



FINANCIAL OVERVIEW

Overview
4500 Jimmy Lee Smith Pkwy, Hiram, GA 30141

Price: $3,312,224
Cap Rate: 4.50%
Rentable Square Feet: 2,330
Annual Rent: $149,050
Land Area: 0.69 Acre
Year Built: 2020

Base Term Annual Rent PSF Cap Rate

Lease Years 1–5: $149,050 $63.97 4.50%
Lease Years 6–10: $163,956 $70.37 4.95%
Lease Years 11–15: $180,360 $77.41 5.45%

Option Periods Annual Rent PSF Cap Rate

Option 1 Years 16–20: $198,396 $85.15 6.00%
Option 2 Years 21–25: $218,220 $93.66 6.59%
Option 3 Years 26–30: $240,060 $103.03 7.25%
Option 4 Years 31–35: $264,060 $113.33 7.97%

Lease Summary
Tenant: Chipotle Mexican Grill
Website: www.Chipotle.com
Lease Guarantor: Chipotle Mexican Grill, Inc.
Lease Type: NNN
Lease Term: 15 Years
Option Periods: 4, 5-Year Options
Rent Increases: 10% Every 5 Years
Roof & Structure: Tenant
Commencement: 8/1/2020
Lease Expiration: 7/31/2035 

New, 15-Year, NNN Lease
•	 New, 15-Year, Triple Net (NNN) Lease with Four, Five-Year 

Renewal Options
•	 10 Percent Rent Increases Every Five Years Through Base Term 

and Options

Brand New Location
•	 Brand New Location; Scheduled to Open in July 2020
•	 Will Include Chipotle Drive-Thru, ‘Chipotlane’
•	 Located in Hiram’s Major Retail Corridor

https://www.chipotle.com/


INVESTMENT HIGHLIGHTS
Strong Demographics and Traffic Counts
•	 Population Over 170,000 Within a Seven-Mile Radius
•	 Located on Jimmy Lee Smith Parkway With Daily Traffic Count 

of More Than 35,000 Vehicles
•	 Two Miles from WellStar Paulding Hospital – One of the Largest 

and Most Integrated Healthcare Systems in Georgia

•	 Located Along Hiram’s Major Retail Corridor
•	 Surrounding National Retailers Include Walmart Supercenter, 

Home Depot, Super Target, Sam’s Club, Best Buy, Planet Fitness, 
Marshalls, PetSmart, Michael’s, Aldi, Academy Sports, Office 
Max, Texas Roadhouse, McDonald’s, Chili’s Grill and Bar, Taco 
Bell, Dunkin Donuts, Pep Boys, CVS and Many More

Surrounding Area | Colleges and Other Attractions
•	 Four Miles from Chattahoochee Technical College
•	 15 Miles from Kennesaw State University, and Six Flags Over 

Georgia – a Major Tourist Attraction in the Area
•	 17 Miles from Dobbins Air Reserve Base, With Over 14,000 Flight 

Operations Annually and Air Traffic Operations from All Branches 
of the Military

•	 26 Miles from Downtown Atlanta, and Hartsfield–Jackson Atlanta 
International Airport

Part of the Atlanta Metro Area
•	 Part of the Atlanta MSA With a Population of Roughly 5.9 Million
•	 Atlanta Metro Places Among the Highest in the Nation for Job 

Growth Adding More Than 328,900 Jobs in the Last Five Years
•	 Atlanta Ranks Among the Top 10 in the Nation in the Number of 

Fortune 500 Headquarters



TENANT SUMMARY

ABOUT CHIPOTLE
Chipotle Mexican Grill, Inc. (NYSE: CMG) is cultivating a better 
world by serving responsibly sourced, classically-cooked, real food 
with wholesome ingredients without artificial colors, flavors or 
preservatives. Chipotle had over 2,600 restaurants as of March 31, 
2020, in the United States, Canada, the United Kingdom, France and 
Germany and is the only restaurant company of its size that owns 
and operates all its restaurants. With more than 85,000 employees 
passionate about providing a great guest experience, Chipotle is 
a longtime leader and innovator in the food industry. Chipotle is 
committed to making its food more accessible to everyone while 
continuing to be a brand with a demonstrated purpose as it leads 
the way in digital, technology and sustainable business practices. 
Steve Ells, founder and former executive chairman, first opened 
Chipotle with a single restaurant in Denver, Colorado in 1993.

This Chipotle Mexican Grill location in Hiram will include the drive-
thru “Chipotlane.” Customers are able to place their order through 
the Chipotle mobile app or via website, then pick it up in the 
Chipotlane, all without ever having to leave their car.

Read Article Here: Chipotle Mexican Grill 
Introduces Drive-Thru ‘Chipotlanes’

Market Summary > Chipotle Mexican Grill, Inc.
NYSE: CMG
1,055.70 USD +28.99 ^

By the End 
of Q1 2020, 

Chipotle Had 
$909M of Cash 

and No Debt

https://www.forbes.com/sites/teresafinney/2019/02/24/chipotle-mexican-grill-introduces-drive-thru-chipotlanes/#6281daae19bd
https://www.forbes.com/sites/teresafinney/2019/02/24/chipotle-mexican-grill-introduces-drive-thru-chipotlanes/#6281daae19bd


IN THE NEWS

As far as Wall Street is concerned, Chipotle is one of the big winners coming 
out of the pandemic.

The company’s stock Tuesday closed above $1,000 per share for the first time 
ever, reaching yet another in a long string of all-time highs. It then continued 
to rise Wednesday: It was up just less than 2% through late-morning trading.

Chipotle is now one of only four restaurant companies whose valuation has 
increased this year, and one of only three whose valuation has more than 
recovered whatever it lost during the pandemic.

The company’s stock is up more than 20% for the year and 71% since the 
industry’s shares bottomed out in late March.

The performance is especially strong compared with everybody else. The 
median restaurant stock is down by a third this year. Only Wingstop, Domino’s 
and Papa John’s—three chains that have been all but untouched by the 
pandemic, two of which saw same-store sales up in the 30% range last month—
have performed better this year.

Since Brian Niccol was named CEO in February 2018, the company’s stock has 
more than tripled, quickly recovering the substantial valuation it had lost in 
the previous two years and then blowing right past its previous highs—then 
continuing that improvement even as a pandemic hit.

Chipotle’s shares have been bolstered by the company’s confidence late last 
month. While the chain’s same-store sales fell steeply in late March, the 
company’s aggressive shift to digital has provided a tailwind.

One of Chipotle’s defining characteristics under Niccol has been its aggressive 
shift to digital sales, particularly delivery. Digital sales more than doubled last 
quarter and are now approaching 40% of the chain’s business.

Many investors likely expect it is performing just as well as many other fast-
food chains in recent weeks as consumers have ventured out more frequently.

In addition, the company in April suggested that its consumers expect to eat 
out at the chain’s restaurants more often coming out of the shutdown.

“We believe our long-term opportunity to significantly expand [average unit 
volumes], margins and store base remains in place,” Niccol said, according to a 
transcript on financial services site Sentieo.

Executives noted that they expect to be in prime position to expand Chipotle’s 
store base, and at better terms.

“I would still think when there’s less competition out there, that we’re going 
to see relaxed rents,” CFO Jack Hartung said. “We do think we’ll be able to get 
more sites, higher quality sites, more Chipotlanes, and I would expect rents 
should be at least incrementally more attractive.”

Chipotle has a lot of cash on hand and is historically very profitable, particularly 
for a company-run outfit. Its sales have likely come back from the shutdown, 
and now it sees a future in which its own expansion will likely prove easier than 
it was just two months before. Now the stock is in quadruple digits.

WHAT PANDEMIC? CHIPOTLE’S STOCK KEEPS SURGING
The stock closed Tuesday above $1,000 for the first time and then just kept going, says RB’s The Bottom Line.
By Jonathan Maze on May 20, 2020

Click Here to Read Full Article

“As far as Wall Street is 
concerned, Chipotle is 
one of the big winners 

coming out of the 
pandemic.”

https://www.restaurantbusinessonline.com/financing/what-pandemic-chipotles-stock-keeps-surging


IN THE NEWS

Chipotle’s (CMG) first-quarter revenue was boosted by strong digital sales amid 
the coronavirus pandemic. Shares of the burrito giant opened more than 8% 
higher Wednesday morning.

Here were the main numbers for Chipotle’s first quarter, compared to Bloomberg 
estimates:
•	 Revenue: $1.4 billion vs. $1.4 billion expected
•	 Adj. earnings per share: $3.08 vs. $2.70 expected
•	 Same-store sales: +3.3% vs. +1.8% expected

Along with its fast-casual peers, Chipotle closed its dining rooms in mid-March 
and shifted strictly to takeout and delivery as social-distancing measures across 
the country kept people indoors. Digital sales during the first quarter grew 
80.8% and represented approximately 26.3% of revenue. During March, digital 
sales grew 102.6% year-over-year and represented 37.6% of sales.

“I am grateful to all our employees for their commitment and efforts in providing 
guests access to our safe, delicious, high-quality food made from real ingredients 
during this unprecedented time,” CEO Brian Niccol said in a statement. “Investing 
in digital over the last several years has allowed us to quickly pivot our business 
with Q1 digital sales reaching our highest ever quarterly level of $372 million.”

The burrito chain reported same-store sales growth of 12% in January, a 17% 
jump in February and same-store sales decline of 16% in March. During the week 
ending March 29, same-store sales plunged 35%, according to the company. 
Chipotle noted that sales have improved in April.

Management revealed on the earnings conference call that Chipotle went from 
having 8 million rewards members to 11.5 million during the first quarter.

Chipotle reports strong Q1 sales, withdraws 
guidance
April 22, 2020

Chipotle withdrew its prior fiscal 2020 guidance. In early February, Chipotle 
forecasted mid-single-digit comparable restaurant sales growth and planned 
to open 150 to 165 new restaurants in 2020.

As of the end of Q1, Chipotle had $909 million of cash, restricted cash and 
short-term investments and no debt.

Chipotle shares are down about 6% this year and have outperformed the 
broader market’s 15% decline during the same time period.

In addition, Chipotle agreed Tuesday to pay a $25 million criminal fine and put 
in place a food safety program to resolve adulterated food charges brought 
against the company by the U.S. Justice Department. The charges were brought 
against Chipotle after more than 1,100 people fell ill between 2015 to 2018 
due to food-borne illness. According to the U.S. Attorney’s office of the Central 
District of Columbia, it was the largest fine ever for a food safety cause.

Click Here to Read Full Article

https://finance.yahoo.com/news/chipotle-q1-2020-earnings-coronavirus-covid-201429208.html
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LOCAL & REGIONAL MAPS
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MARKET OVERVIEW

ATLANTA
OVERVIEW

MARKET OVERVIEW

The Atlanta metro encompasses 29 counties in northwestern Georgia. With 
few natural barriers to limit development, tremendous population growth 
over the past decade expanded the metro’s borders and the region now 
has a population of roughly 5.9 million people. Over the next five years the 
region is expected to add approximately 293,300 residents. Meanwhile, 
Mercedes-Benz Stadium has been a catalyst for redevelopment in the 
urban core of Atlanta. New projects in the downtown and midtown sections 
of the city present a vast array of housing, entertainment and retail 
opportunities that are enticing residents back into the city and providing 
options for people moving to the metro.

METRO HIGHLIGHTS

HEAVY CONCENTRATION OF CORPORATE 

HEADQUARTERS

Atlanta ranks among the top 10 in the nation in the 

number of Fortune 500 headquarters with 15 firms, 

including UPS, Delta Airlines and Coca-Cola.

STRONG EMPLOYMENT GAINS

The metro places among the highest in the nation for 

job growth. More than 328,900 jobs were added in 

the last five years.

LOW COST OF LIVING AND DOING BUSINESS 

ATTRACTS EMPLOYERS

A pro-business environment and affordability helped 

Atlanta lure new companies to the metro.



MARKET OVERVIEW

ECONOMY
▪ Gross metropolitan product (GMP) and retail sales progress above national levels.

▪ The area serves as an economic hub for the Southeast. Many of the country’s largest 
corporations have selected the Atlanta metro for their headquarters.

▪ Atlanta is favored by businesses for its low corporate taxes, pro-business climate, and 
access to national and global markets. Among the numerous corporate headquarters are 
those for Home Depot, Pulte Group and Genuine Parts. Other major firms include NCR, 
Mercedes-Benz, Porsche and State Farm.

MAJOR AREA EMPLOYERS

Delta Airlines

The Home Depot

AT&T

WellStar Health Systems

UPS

Northside Hospital

Piedmont Healthcare

Children’s Healthcare of Atlanta

Cox Enterprises

Bank of America
* Forecast 

SHARE OF 2019 TOTAL EMPLOYMENT

MANUFACTURING

6%
GOVERNMENT

HEALTH SERVICES

EDUCATION AND

+
OTHER SERVICES 

3%

LEISURE AND HOSPITALITY FINANCIAL ACTIVITIES

21%

AND UTILITIES

TRADE, TRANSPORTATION CONSTRUCTION

PROFESSIONAL AND

BUSINESS SERVICES

3%
INFORMATION

19%

5%

12% 11% 6%

13%



MARKET OVERVIEW

DEMOGRAPHICS

SPORTS

EDUCATION

ARTS & ENTERTAINMENT

▪ The local population is projected to exceed 6.2 million people during the next 

five years, after adding roughly 293,000 residents.

▪ Nearly 125,000 households will be created by the end of 2024, generating the 

need for additional housing options.

▪ A skilled workforce includes nearly 36 percent of residents age 25 and older 

with a bachelor’s degree, which places the metro above the national level.

The Atlanta metro features a surging business environment and modern 
infrastructure while providing entertainment and attractions. Affordable housing in 
the outer perimeters has lowered the average cost of living. The metro has 
several acclaimed cultural institutions, including Zoo Atlanta and the High Museum 
of Art. More than 50 institutions of higher learning call Atlanta home, including 
Emory University, Georgia Institute of Technology and Spelman College. Outdoor 
and sports enthusiasts will find plenty to enjoy. Mild weather year-round allows 
residents to hike, paddle and bike on the many trails in and around Atlanta. 
Atlanta is home to professional sports franchises in the NFL, MLB, NBA and WNBA.

QUALITY OF LIFE

2019 Population by Age

0-4 YEARS

6%
5-19 YEARS

21%
20-24 YEARS

7%
25-44 YEARS

28%
45-64 YEARS

26%
65+ YEARS

12%

36.4

2019
MEDIAN AGE:

U.S. Median:

38.1

$64,800

2019 MEDIAN 
HOUSEHOLD INCOME:

U.S. Median:

$60,800

5.9M

2019
POPULATION:

Growth
2019-2024*:

5.0%

2.2M

2019
HOUSEHOLDS:

5.7%

Growth
2019-2024*:



DEMOGRAPHICS

Click to View in 
Google Maps

POPULATION 3 MILES 5 MILES 7 MILES

2010 Population 23,911 74,587 152,389
2019 Population 27,431 84,403 170,263
2024 Population 29,342 89,979 180,239
2019 Male Population 12,986 40,276 81,613
2019 Female Population 14,445 44,127 88,650
2019 Median Age 36.6 37.7 37.8

RACE & ETHNICITY 3 MILES 5 MILES 7 MILES

American Indian, Eskimo 0.4% 0.3% 0.3%
Asian 1.5% 1.5% 1.5%
Black 29.7% 28.7% 29.4%
Hawaiian/Pacific Islander 0.1% 0.1% 0.1%
White 62.9% 64.3% 63.6%
Other 2.4% 2.4% 2.5%
Multi-Race 3.0% 2.8% 2.7%
Hispanic Ethnicity 7.2% 6.6% 6.9%
Not of Hispanic Ethnicity 92.8% 93.4% 93.1%

HOUSEHOLDS 3 MILES 5 MILES 7 MILES

2010 Households 8,874 26,122 51,341
2019 Households 10,248 29,820 57,994
2024 Households 11,094 32,017 61,799

HOUSEHOLD INCOME 3 MILES 5 MILES 7 MILES

2010 Avg Household Income $68,204 $74,713 $79,242
2019 Avg Household Income $73,475 $82,106 $88,077
2024 Avg Household Income $79,588 $88,390 $94,582
2010 Med. Household Income $60,557 $64,297 $66,703
2019 Med. Household Income $60,601 $66,946 $70,412
2024 Med. Household Income $66,396 $73,304 $77,035
2010 Per Capita Income $25,314 $26,186 $26,765
2019 Per Capita Income $27,450 $29,024 $30,049
2024 Per Capita Income $30,094 $31,465 $32,475

https://www.google.com/maps/place/4500+Jimmy+Lee+Smith+Pkwy,+Hiram,+GA+30141/@33.8902481,-84.7517925,2105m/data=!3m1!1e3!4m5!3m4!1s0x88f53a94bda05eef:0xcc13ef0d5d481c56!8m2!3d33.890552!4d-84.7536517


The Wolfe Retail Group of Marcus & Millichap specializes in 
the sale of single-tenant properties and shopping centers and 
has successfully assisted clients in selling over 500 separate 

commercial properties with a market value exceeding $1.45 billion. 
Having closed sales in more than 40 states, our track record is 
evidence that we are one of the premier brokerage teams in the 
United States.

With our experience and background in various fields such as law 
and finance, we have proved to be invaluable to our clients, earning 
their trust and exceeding their expectations while best assisting 
them in their real estate transactions.

For more about the Wolfe Retail Group or to view all of our available 
listings, visit www.WolfeRetailGroup.com

The Wolfe 
Retail Group 
has sold over 

500 properties 
in more than 

40 states

About Marcus & Millichap
With nearly 2,000 investment professionals located throughout the U.S. and Canada, Marcus & Millichap (NYSE: MMI) is a leading specialist in 
commercial real estate investment sales, financing, research and advisory services. The firm closed more than 9,400 transactions in 2018 with a value 
of approximately $46.3 billion.

Marcus & Millichap has been a pioneer in the real estate investment industry and has established a reputation for maximizing value for its clients 
while fostering long-term relationships built on integrity, trust and service. The company has perfected a powerful system for marketing properties that 
combines investment specialization, local market expertise, the industry’s most comprehensive research, state-of-the-art technology, and relationships 
with the largest pool of qualified investors. Marcus & Millichap also offers clients access to the most competitive real estate financing through Marcus 
& Millichap Capital Corporation (MMCC), which maintains relationships with the industry’s leading national, regional and local lenders.



SPECIAL COVID-19 NOTICE: All potential buyers are strongly advised to take advantage of their opportunities and obligations to conduct thorough due diligence and seek expert opinions as they 
may deem necessary, especially given the unpredictable changes resulting from the continuing COVID-19 pandemic. Marcus & Millichap has not been retained to perform, and cannot conduct, due diligence 
on behalf of any prospective purchaser. Marcus & Millichap’s principal expertise is in marketing investment properties and acting as intermediaries between buyers and sellers. Marcus & Millichap and its 
investment professionals cannot and will not act as lawyers, accountants, contractors, or engineers. All potential buyers are admonished and advised to engage other professionals on legal issues, tax, 
regulatory, financial, and accounting matters, and for questions involving the property’s physical condition or financial outlook. Projections and pro forma financial statements are not guarantees and, given 
the potential volatility created by COVID-19, all potential buyers should be comfortable with and rely solely on their own projections, analyses, and decision-making.)
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