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NON-ENDORSEMENT & DISCLAIMER NOTICE

CONFIDENTIALITY & DISCLAIMER NOTICE
The information contained in the following Marketing Brochure is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving it from Marcus  & 

Millichap and should not be made available to any other person or entity without the written consent of Marcus & Millichap. This Marketing Brochure has been prepared  to

provide summary, unverified information to prospective purchasers, and to establish only a preliminary level of interest in the subject property. The information contained

herein is not a substitute for a thorough due diligence investigation. Marcus & Millichap has not made any investigation, and makes no warranty or representation, with respect  to 

the income or expenses for the subject property, the future projected financial performance of the property, the size and square footage of the property and improvements,  the 

presence or absence of contaminating substances, PCB's or asbestos, the compliance with State and Federal regulations, the physical condition of the improvements thereon,  or the 

financial condition or business prospects of any tenant, or any tenant's plans or intentions to continue its occupancy of the subject property. The information contained  in this

Marketing Brochure has been obtained from sources webelieve to be reliable; however, Marcus & Millichap has not verified, and will not verify, any of the information

contained herein, nor has Marcus & Millichap conducted any investigation regarding these matters and makes no warranty or representation whatsoever regarding the accuracy  or 

completeness of the information provided. All potential buyers must take appropriate measures to verify all of the information set forth herein. Marcus & Millichap is a service  mark 

of Marcus & Millichap Real Estate Investment Services, Inc.

© 2018 Marcus & Millichap. All rights reserved.
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Marcus & Millichap is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee identified in this marketing package. The presence of any corporation's  

logo or name is not intended to indicate or imply affiliation with, or sponsorship or endorsement by, said corporation of Marcus & Millichap, its affiliates or subsidiaries, or  any 

agent, product, service, or commercial listing of Marcus & Millichap, and is solely included for the purpose of providing tenant lessee information about this listing to  prospective 

customers. Activity ID: Z0310545
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INVESTMENT HIGHLIGHTS

 7,200 Rentable Square Foot Family Dollar | 

Corporate Guarantee

 Situated on 1.23 Acres

 Family Dollar Is The Second Largest Retailer Of 

Its Type With Over 8,000 Locations

 Five Years Remaining on NN Lease

 Located Fourteen Miles From Downtown 

Pittsburgh

 Thirteen Miles From University of Pittsburgh

 Twelve Miles West of Interstate 76 Which 

Benefits From Average Daily Traffic Counts of  

63,347 Vehicles.
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FAMILY DOLLAR
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In November 1959, Leon Levine opened the first Family Dollar store in Charlotte, North 
Carolina. Family Dollar offers a compelling mix of merchandise for the whole family. 

Ranging from an expanded assortment of refrigerated and frozen foods and health and beauty 
items to home décor and seasonal items, Family Dollar offers the lowest possible price, the 

name brand and quality private-brand merchandise customers need and use every day.
In addition to offering quality merchandise at low prices, Family Dollar is committed to the 
communities they serve by supporting the non-profit organizations that seek to improve the 

quality of life for the customers and team members. Through a grassroots approach to giving, 
the FamilyHope Community Foundation aims to give back to organizations that help local 

families in need.

Tenant Name
Website

Headquartered
Rentable Square Feet

Lease Commencement
Lease Expiration
No. of Locations

Family Dollar
www.familydollar.com

Charlotte, NC
7,200

08/10/2005
12/31/2023

8,000+
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12 P R O P E R T Y O V E R V I E W

THE OFFERING

PROPERTY FAMILY DOLLAR

PROPERTY ADDRESS 3107 LIBERTY WAY

PRICE $506,500

CAPITALIZATION RATE 7.50%

PRICE/SF $70.35

PROPERTY DESCRIPTION

GROSS LEASEABLE AREA 7,200 SF

LOT SIZE 1.23 ACRES

ANNUALIZED OPERATING INFORMATION

BASE RENTAL INCOME $40,000

GROSS INCOME $40,000

OPERATING EXPENSES $2,000

NET OPERATING INCOME $38,000

RENT SCHEDULE

YEAR ANNUAL
RENT

MONTHLY
RENT RENT/SF CAP RATE

CURRENT $40,000 $3,333 $5.56 7.50%

OPERATING EXPENSES

RESERVES $2,000

*Plus a Percentage Rent Equal to 3% of Gross Sales in Excess 
$1,333,333.00    Made by Tenant on the Demised Premises During Each 
Lease Year.

*Tenant is granted the right to terminate the Lease at any time during the term by giving Landlord written notice of termination at least 180 days 

prior to the effective date of termination. As of the effective date of termination, the Lease will be terminated and of no further force or effect 

and Landlord and Tenant will be released and discharged from all liabilities and obligations, except, those which accrued prior to the effective 

date of termination. The foregoing right o terminate is in addition to any other termination rights that Tenant may have under the Lease.
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Avg. 7.68%
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PROPERTY NAME

rentpropertyaddress1

rentpropertyname1

rentpropertyaddress1

rentpropertyname1

SALES COMPARABLES

SUBJECT PROPERTY
Asking Price $506,500
Price/SF $70.35
CAP Rate 7.50%
GLA 7,200 SF
Lot Size 1.23 acre(s)
Lease Term Remaining 5.1 Years

FAMILY DOLLAR
3107 Liberty Way, Mckeesport, PA, 15133

1

Close Of Escrow 3/23/2018
Days On Market 185
Sales Price $530,000
Price/SF $66.25
CAP Rate 7.93%
GLA 8,000 SF
Lease Term Remaining 5.8 Years
Year Built 1998

FAMILY DOLLAR
2636 Parkway DrIve, Lubbock, TX, 79403

2

Close Of Escrow 3/25/2016
Sales Price $485,000
Price/SF $56.23
CAP Rate 8.12%
GLA 8,625 SF
Lease Term Remaining 4.4 Years
Year Built 1999

DOLLAR GENERAL
385 Texas Avenue, Bridge City, TX, 77611
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PROPERTY NAME

rentpropertyaddress1 rentpropertyaddress1

rentpropertyname1

SALES COMPARABLES

3

Sales Price $560,000
Price/SF $77.78
CAP Rate 7.50%
GLA 7,200 SF
Lot Size 0.44 acre(s)
Year Built 2001

DOLLAR GENERAL
611 E  Main St, Middleburg, PA, 17842

4

Sales Price $560,000
Price/SF $70.00
CAP Rate 7.50%
GLA 8,000 SF
Lot Size 1.642 acre(s)
Year Built 2003

760 MILLER ST
760 Miller St, Knox, PA, 16232

5

Sales Price $567,426
Price/SF $81.06
CAP Rate 7.50%
GLA 7,000 SF
Year Built 1992
Lease Term Remaining 6 Years

DOLLAR GENERAL
119 North Main St, Butler, PA, 16001
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PROPERTY NAME

rentpropertyname1

rentpropertyaddress1

rentpropertyname1

rentpropertyaddress1

SALES COMPARABLES

6

Close Of Escrow 8/8/2017
Sales Price $532,000
Price/SF $59.02
CAP Rate 7.70%
GLA 9,014 SF
Lease Term Remaining 7.2 Years
Year Built 2004

DOLLAR GENERAL
100 Gaul Drive, Sergeant Bluff, IA, 51054
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PITTSBURGH

POPULATION  
302,407

[INSERT CITY SEAL]
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Ci t y Of
PITTSBURGH
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Pittsburgh is a city in western Pennsylvania at the junction of 3 

rivers. Pittsburgh's affordable standard of living, top-notch health 

care facilities and cultural attractions combine to make it 

America's "Most Livable City.“

Once a center for heavy industry, today Pittsburgh's skyline has 

been transformed. Riverfronts are thoughtfully developed, 

utilized for recreation now more than ever. Businesses look to the 

environment as an asset, not a challenge. And, best of all, "green" 

has replaced "smoky" for good. Pittsburgh is a vibrant, mid-sized 

city that has the feel of a small town.

TOP INTERESTS:
 University of Pittsburgh
 Carnegie Mellon University
 Heinz Field | Home to the Pittsburgh Steelers
 PNC Park | Home to the Pittsburgh Pirates
 Point State Park



DEMOGRAPHICS / /  Family Dollar

116,966
To t a l Po p u la t io n Wi t h in a  S ix  Mile Radi u s

Average Household Income within
a Six  Mile Radius

$68,843 $87,702
Median Housing Value within  

a  S ix  Mile Radius

52,147
To t a l H o u s e h o ld s in a  S i x  M i l e R ad i u s

1-Mile Radius

3-Mile Radius

5-Mile Radius
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FAMILY DOLLAR
Strong Tailwinds Continue to Propel Healthy Economy; 
New Tax Law May Encourage Investors to Refine Strategies

Tax reform powers economic acceleration. The new tax law has invigorated economic
growth, boosting consumption and business investment. With optimism running high,
many companies have generated new jobs, dropping the national unemployment rate
below 4 percent. A tightening job market has supported increased wage growth,
expanding personal disposable income more than 2 percentage points above the 10-year
average to 5.4 percent. Because of this, core retail sales have benefited, rising by an
average of 5.6 percent in May and June. The convergence of these factors has resulted in
accelerated economic growth that climbed above 4 percent.

Elevated Treasury rates placing upward pressure on yields. A booming economy brings
with it inflationary risk, prompting the Federal Reserve to tighten monetary policy. The
single-tenant net-leased retail sector may be substantively impacted by a more
disciplined monetary approach as assets are typically responsive to the 10-year Treasury
due to their bondlike parallels. This will coalesce with other components such as brand,
location and lease terms when determining going-in cap rates. For example, dollar store
yields can vastly differ as a number of these assets are in rural locations, providing
potential for higher returns. Conversely, yields for convenience stores and quick-service
restaurants typically maintain a much smaller range due to their tempered sensitivity to
key determinants of cap rates.

* Forecast
** Through June

Over the past year, transaction velocity eased modestly as investors
awaited details on the new tax law. With much of that uncertainty now
relieved, sales activity could accelerate. Furthermore, decreased taxes on
pass-through entities could lead to repositioning efforts, bringing more
assets online and elevating market liquidity.

The 1031 exchange was retained in the new tax law, remaining a
commonly used practice for single-tenant net-leased investors. Investors
favor this tax provision to swap out management-intensive assets for
properties that involve a more passive approach while deferring the
capital gains tax.

Under the new tax law, sale-leasebacks have become an increasingly
popular tactic. With new restrictions on business interest deductibility,
some retailers are selling the real estate in which they operate to
investors, then leasing it back to maximize deductions. This process
opens the door for reinvestment into existing assets and investment into
future plans as more capital would be available.

Investment Highlights
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FAMILY DOLLAR

New Tax Law Provides Spark to Investors;
Sale-Leaseback Opportunities Could Increase
New provisions, preservation of old ones may boost investor sentiment. Changes to the tax code, as well as
the retention key provisions like tax-deferred exchanges, real estate depreciation and mortgage interest
deduction should keep investor sentiment high for single-tenant net-leased retail assets. Additionally, new
pieces to the tax code should further boost the appeal of these relatively passive investments. For example,
the new 20 percent pass-through deduction enables some active investors using an entity such as an LLC to
boost after-tax yields. However, this deduction comes with restrictions based on income and asset base but
offers strong potential for those who qualify. Additionally, bonus depreciation is a temporary provision
allowing investors to increase their current cash flow by immediately expensing personal property in real
estate assets acquired after Sept. 27, 2017.

Changes to tax law could inspire owner/users to seek sale-leasebacks. The most influential change to the
tax code on the single-tenant net-leased retail sector may be new restrictions on business interest
deductions. This provision could encourage companies to utilize sale-leasebacks as they shape their real
estate strategies around lease expenses that remain fully deductible. For owner/users, selling the real estate
in which they operate to investors and then leasing it back from them could maximize profitability, as well
as unlock equity for reinvestment into current operations and funds for potential expansion plans. Also, the
previous tax law allowed companies to deduct all of their interest expenses on their taxes, but the new
provisions restrict the deductibility of business interest for companies with gross receipts in excess of $25
million. Now, interest totaling just 30 percent of earnings before taxes, depreciation and amortization can be
deducted on taxes, further incentivizing companies to pursue sale-leasebacks.

* Through July
** Forecast
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FAMILY DOLLAR

Solid Fundamentals Aided by New Concepts
Rents benefit from thinned construction pipeline. Available space in the single-tenant net-leased sector will
contract for the ninth consecutive year, pushing national vacancy down to 4.3 percent in 2018. Even though
demand remains strong, construction will continue to taper this year, completing 36 million square feet. The
percentage of single-tenant construction is reduced for the second year in a row as developers step back
construction. With limited retail property completions, rent gains should be strong this year, advancing 4.2
percent to $21.18 per square foot. This increase well exceeds the previous five-year average of 3.2 percent.

Retailer strategies change to match consumer needs. Convenience continues to emerge as a common theme
in the single-tenant net-leased retail sector as several types of retailers have adopted this concept to drive
foot traffic and sales. For example, drugstores have improved their product selection by including items
historically purchased at convenience stores and grocery stores. This strategy has also helped these retailers
improve front-store sales and hold a greater edge over online pharmacies. Additionally, dollar stores have
added convenience to their affordable product mix by offering instant-consumption items, such as grab-
and-go sandwiches and beverage bars.

** Forecast
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Cap rates shown above are representative of transactions that 
closed in the past year ending in June. Actual yields will vary 
by locations, tenant, lease terms and other considerations. 
Locations sourced from CreditNtell for public companies and 
company websites for private companies.

* For transactions closed in past year ending in June
Sources: CoStar Group, Inc.; CreditNtell; company sources

Brand Locations

Auto Parts

Bridgestone/Firestone 2,200

O'Reilly Auto Parts 5,019

AutoZone 6,003

Advance Auto Parts 5,183

Pep Boys 980

Dollar Stores

Dollar General 14,534

Dollar Tree/Family Dollar 14,835

General Retail

Walmart 11,718

Sherwin-Williams 4,620

AT&T 16,000

Verizon Wireless 2,330

Office Depot/Max 1,378

Convenience Stores

7-Eleven 8,707

Circle K 1,481

QuikTrip 762

Wawa 780

Pharmacies

CVS 10,091

Walgreens 8,100

Quick-Service Restaurants

Dairy Queen 6,400

Starbucks 27,339

McDonald's 37,241

Yum Brands 45,084

Burger King 24,707

Wendy's 6,634

Fast Casual

Chili's 1,674

Darden Restaurants 1,769

Red Lobster 705

Bloomin’ Brands 1,489

Applebee's 1,756

Ruby Tuesday 560
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FAMILY DOLLAR

Fed watchful as economic surge raises inflationary pressure. Strengthened hiring amid exceptionally low
unemployment levels have boosted wage growth, placing upward pressure on inflation. Amid this trend coupled
with rising trade protectionism and tariffs, the Federal Reserve appears determined to head off inflation risk by
continuing its quarterly increases of the overnight rate. These actions are lifting short-term interest rates while the
10-year Treasury rate remain range bound near 3.0 percent. Should the 10-year remain steadfast, Fed tightening
could create an inverted yield curve in which short-term rates rise above long-term rates. Although this event has
preceded every recession of the past 50 years, many economists suggest such an inversion this year could be an
exception to the rule. Because of distortions caused by regulatory changes and quantitative easing, this inversion
could be different. Nonetheless, the Fed’s stated path does raise recessionary risk levels because it could weigh on
confidence levels and restrain spending by consumers and businesses, thus slowing economic growth.

* Through July 20
** As of Aug. 17

Capital Markets
Lenders Pursue Deals as Capital Plentiful; Caution Enforcing Underwriting

10-Year Treasury still “sticky” at 3 percent. After surging at the beginning of the year, the 10-year Treasury has
been range bound near 3.0 percent. To create some headroom for its escalation of short-term rates, the Fed has
tried to exert upward pressure on long-term interest rates by unwinding its balance sheet. This quantitative
tightening has had little influence, particularly as foreign investors have enjoyed a yield premium relative to their
native 10-year rates.

Potential rapid interest rate escalation a downside risk. Although capital remains plentiful, lending could tighten
quickly for a short period if interest rates rise rapidly. As experienced in late 2016 when the 10-year rose by more
than 80 basis points in 60 days, and again at the beginning of 2018 when there was a 60-basis-point surge,
market liquidity could tighten if rates jump. Considering this has happened twice in the last two years, borrowers
will likely benefit by taking a cautious approach with their lenders and lock in financing quickly.

2018 Capital Markets Outlook
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