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Lease Type Absolute NNN
Roof & Structure Tenant Responsible
Lease Term 15 Years
Rent Commencement Est. 4/22/2019
Increases 10% Every Five Years, Including Options
Options Four, 5-Year
Option to Terminate None
Option to Purchase None
Right of First Refusal None

Price $5,420,000
Cap Rate 6.00%
Gross Leasable Area 13,750 SF
Year Built 2019
Lot Size 2.668 +/- Acres

PRICE
$5,420,000

CAP RATE
6.00%

NOI
$325,239

Lease Summary

Rent Schedule
TERM ANNUAL RENT MONTHLY RENT

Year 1-5 $325,239 $27,103
Year 6-10 $357,763 $29,814

Year 11-15 $393,539 $32,794
Option 1 $432,893 $36,681
Option 2 $476,182 $39,682
Option 3 $523,801 $43,650
Option 4 $576,180 $48,015

ADDRESS
2400 FM 685 

Hutto, TX 78634

Financial Overview



Demographics
•	 15-Year Absolute NNN Lease with 10% Increases Every 5 Years

•	 Corporate Guaranty with 342 Locations, Annual Revenue Exceeds $1 Billion

•	 The Largest Collision Repair Operator in Texas and the Second Largest in the U.S.

•	 E-Commerce Proof  and Recession Resilient Industry, Auto Collision Repair Projected 
Revenue of $54.4 Billion in the U.S. by 2022

•	 Brand New High-Quality Masonry Construction

•	 143,267 Residents in Rapidly Growing Austin Suburb, the Fastest Growing Community in 
Texas

•	 Average Household Income Exceeds $118,000 within 3 Miles

•	 Highly Visible to 52,958 Cars/Day Along Major Commercial Corridor

•	 Easy Access to I-35 with 185,590 Cars/Day, the Main North/South Artery in Texas

•	 At Entrance to 1,000-Acre Star Ranch Master-Planned Golf Community with 1,926 Homes

•	 Down the Street from Brand New H-E-B Plus Grocery Anchored Center

•	 Just North of a Brand New Costco and a 1 Million SF Development with Super Target, 
Home Depot, Dick’s, Cinemark, 24 Hour Fitness, Ross, Petco and More

•	 Close Proximity to the Co-Op District, a $305 Million New Master-Planned Mixed-Use 
Entertainment, Retail, and Residential Development

•	 Minutes to Dell Corporate Headquarters with Over 13,000 Employees

•	 2.5 Miles to New $100 Million Hutto Innovation Business Park with 2.5 Million SF of 
Industrial

•	 Strong Daytime Population, 20,911 Employees within the Submarket

•	 Nearby Several K-12 Schools with 7,500 Students

Investment Highlights

POPULATION 1-MILES 3-MILES 5-MILES

2010 Population 4,167 45,001 104,063

2018 Population 5,819 62,068 143,267

2023 Population 6,897 75,993 172,078

HOUSEHOLDS

2010 Households 1,351 14,238 34,435

2018 Households 1,884 19,624 47,213

2023 Households 2,264 24,244 57,473

INCOME
2018 Average 
Household Income $110,356 $118,776 $107,590

EMPLOYEES
2018 Number of 
Employees In Area 517 7,437 20,911

143,267
Population within 

a 5-Mile Radius

$107,590
Average Household Income 

within a 5-Mile Radius

20,911
Number of Employees 
within a 5-Mile Radius



Tenant Overview
Service King Collision Repair, headquartered in Richardson, Texas, and founded 
in Dallas in 1976, is one of the largest independent collision repair service 
operators in the United States, and the largest in Texas. Service King provides 
various automotive services such as dent repair and glass repair, as well as paint 
and hail-damage services.

Between August 2012 and August 2014, The Carlyle Group held majority 
ownership and facilitated Service King’s expansion from 47 Texas locations to 
177 locations across 20 states and increased the employee count from 1,457 
to 4,087. The Blackstone Group, one of the world’s leading investment firms, 
acquired majority ownership of Service King Repair Centers in August of 2014, 
and The Carlyle Group re-invested in the newly capitalized company.

The company has an annual revenue of more than $1 billion with
342 locations in 24 states across the United States including: Texas, California,
Washington, Nevada, Utah, Arizona, Colorado, Oklahoma, Arkansas, Mississippi,
Illinois, Tennessee, Michigan, Ohio, Pennsylvania, New York, Maryland, Virginia,
North Carolina, Georgia, and Florida.

342
LOCATIONS

HEADQUARTERED IN

Richardson, TX

FOUNDED

1976
$1 

Billion
ANNUAL REVENUE 

EXCEEDS

OWNERSHIP:
Private

TENANT:
Corporate

WEBSITE:
www.serviceking.com

24
STATES



Evolving Collision Repair Market

Long-term decline of independent and dealership repair facilities

•	 Total number of independent and dealership collision repair locations has 
declined by 24.7% from late 2007 to 2017, and almost 60% over the past 36 years

Large multi-shop collision repair operator (“MSO”) market share opportunity

•	 Large MSOs represented 7.7% of total locations in 2017 and 34.6% of estimated 
2017 revenue (up from 9.1% in 2006) in the U.S.

•	 80 MSO’s had revenues of $20 Million or greater in 2017

•	 The top MSOs together represent 70.5% of revenue or large MSOs

•	 MSOs benefit from standardized processes, integration of technology platforms 
and expense reduction through large-scale chain management

Direct Repair Programs (“DRPs”) are established between insurance 
companies and collision repair shops to better manage auto repair claims 
and  the level of customer satisfaction

Auto insurers utilize DRPs for a growing percentage of collision repair 
claims volume

Growing preference among insurers for DPR arrangements with multi-
location collision repair operators

Strong Relationships with Insurance 
Companies through DRPs
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Site Plan
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Hutto is located within the Austin-Round Rock Metropolitan 
Statistical Area, with a population of more than 2 million and the 
16th largest GDP per capita in the U.S.. Hutto is located seven 
miles east of Round Rock and approximately 22 miles north of 
Austin, and benefits from strong proximity to one of the largest 
and fastest growing economies in the U.S..

The city of Hutto has benefited immensely from strong growth in 
the Austin region and the opening of State Highway 130 ”Pickle 
Parkway”, which runs through the city. The highway forms a 131-
mile corridor south and east of Austin running parallel to the 
heavily congested I-35, and provides an alternate route for freight 
and commuter traffic. Plans are underway to expand 10.4 miles 
of TX-130 from four to six lanes within the next several years. The 
$195 million dollar project is intended to alleviate congestion on 
I-35, one of the busiest roads in the country, and is expected to 
begin in early 2018 with new lanes completed as early as summer 
2020. The city’s population has grown exponentially since 2000; 
between 2000 and 2010, the city’s population increased by 13,448, 
an increase of more than 1000% with an approximate annual rate 
of 107%. 2016 estimates place the city’s population at more than 
17 times the 2000 population. Since 2010, the city has experienced 
an annual growth rate of 10.4%.

The city additionally benefits from its close proximity to Austin 
and the numerous employers headquartered or situated there, 
which include Samsung, Apple, Dell, HID Global, Home Away, 
Athena Health, Websense, IBM, Visa, Dropbox, Hanger, Legal 
Zoom, Oracle, and more.

Hutto, TX

1 0 0  M I L E S
San Antonio, 

TX

2 5  M I L E S
Austin 

International 
Airport

2 2  M I L E S
Austin, TX

T O  L O C A L  A T T R A C T I O N S
PROXIMITY 

SUBJECT
PROPERTY



CO N F I D E N T I A L I T Y  & D I S C L A I M E R

The information contained in the following Marketing Brochure is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving it from 
Marcus & Millichap and should not be made available to any other person or entity without the written consent of Marcus & Millichap. This Marketing Brochure has 
been prepared to provide summary, unverified information to prospective purchasers, and to establish only a preliminary level of interest in the subject property. 
The information contained herein is not a substitute for a thorough due diligence investigation. Marcus & Millichap has not made any investigation, and makes no 
warranty or representation, with respect to the income or expenses for the subject property, the future projected financial performance of the property, the size 
and square footage of the property and improvements, the presence or absence of contaminating substances, PCB’s or asbestos, the compliance with State and 
Federal regulations, the physical condition of the improvements thereon, or the financial condition or business prospects of any tenant, or any tenant’s plans or 
intentions to continue its occupancy of the subject property. The information contained in this Marketing Brochure has been obtained from sources we believe to 
be reliable; however, Marcus & Millichap has not verified, and will not verify, any of the information contained herein, nor has Marcus & Millichap conducted any 
investigation regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of the information provided. 
All potential buyers must take appropriate measures to verify all of the information set forth herein.

N O N - E N D O R S E M E N T  N OT I C E

Marcus & Millichap is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee identified in this marketing package. The presence of 
any corporation’s logo or name is not intended to indicate or imply affiliation with, or sponsorship or endorsement by, said corporation of Marcus & Millichap, its 
affiliates or subsidiaries, or any agent, product, service, or commercial listing of Marcus & Millichap, and is solely included for the purpose of providing tenant lessee 
information about this listing to prospective customers.

N E T - L E A S E D  D I S C L A I M E R

Marcus & Millichap hereby advises all prospective purchasers of Net Leased property as follows:

The information contained in this Marketing Brochure has been obtained from sources we believe to be reliable.  However, Marcus & Millichap has not and will not 
verify any of this information, nor has Marcus & Millichap conducted any investigation regarding these matters.  Marcus & Millichap makes no guarantee, warranty 
or representation whatsoever about the accuracy or completeness of any information provided.

As the Buyer of a net leased property, it is the Buyer’s responsibility to independently confirm the accuracy and completeness of all material information before 
completing any purchase.  This Marketing Brochure is not a substitute for your thorough due diligence investigation of this investment opportunity.  Marcus & 
Millichap expressly denies any obligation to conduct a due diligence examination of this Property for Buyer.

Any projections, opinions, assumptions or estimates used in this Marketing Brochure are for example only and do not represent the current or future performance 
of this property.  The value of a net leased property to you depends on factors that should be evaluated by you and your tax, financial and legal advisors. Buyer 
and Buyer’s tax, financial, legal, and construction advisors should conduct a careful, independent investigation of any net leased property to determine to your 
satisfaction with the suitability of the property for your needs.

Like all real estate investments, this investment carries significant risks.  Buyer and Buyer’s legal and financial advisors must request and carefully review all legal 
and financial documents related to the property and tenant.  While the tenant’s past performance at this or other locations is an important consideration, it is not 
a guarantee of future success.  Similarly, the lease rate for some properties, including newly-constructed facilities or newly-acquired locations, may be set based 
on a tenant’s projected sales with little or no record of actual performance, or comparable rents for the area.  Returns are not guaranteed; the tenant and any 
guarantors may fail to pay the lease rent or property taxes, or may fail to comply with other material terms of the lease; cash flow may be interrupted in part or in 
whole due to market, economic, environmental or other conditions.  Regardless of tenant history and lease guarantees, Buyer is responsible for conducting his/her 
own investigation of all matters affecting the intrinsic value of the property and the value of any long-term lease, including the likelihood of locating a replacement 
tenant if the current tenant should default or abandon the property, and the lease terms that Buyer may be able to negotiate with a potential replacement tenant 
considering the location of the property, and Buyer’s legal ability to make alternate use of the property.

By accepting this Marketing Brochure you agree to release Marcus & Millichap Real Estate Investment Services and hold it harmless from any kind of claim, cost, 
expense, or liability arising out of your investigation and/or purchase of this net leased property.



PHIL SAMBAZIS
Senior Managing Director

SAN DIEGO
Tel: (858) 373-3174 
phil.sambazis@marcusmillichap.com 
License:  CA 01474991

EXCLUSIVELY LISTED BY

SERVICE KING
HUTTO, TEXAS (AUSTIN MSA)

BRANDON HANKS
First Vice President

SAN DIEGO
Tel: (858) 373-3224
brandon.hanks@marcusmillichap.com 
License:  CA 01416786

TIM SPECK
Broker of Record

TEXAS
License: 9002994


